
 

THE WATCH LIST NEWSLETTER 1 

 

 

 
 
 

A WEEKLY NEWSLETTER FOCUSING ON CHANGING MARKET CONDITIONS, COMMERCIAL REAL ESTATE, MORTGAGES AND 
CORPORATIONS PUBLISHED BY COSTAR NEWS 

IN THIS WEEK'S ISSUE: 

Land Ooh!? or Land Ho!? .................................................................................................................................................................. 1 
Insurers See New Life in CRE Lending, Commercial Mortgages ...................................................................................................... 3 
Office Net Operating Incomes Will Begin to Drop Again ................................................................................................................... 4 
Bird-Friendly Office Rents Got You Down? ....................................................................................................................................... 5 
Tranzon Alderfer: Bank Owned Properties: 4 Big Box Retail Sites in PA, NJ & DE .......................................................................... 6 
Disappointed After a False Start Last Year, CRE Execs Hedge Their Sentiment This Year ............................................................. 6 
Feds Put Up First Round of REO Housing Properties for Rent ......................................................................................................... 7 
PE Fundraising for CRE Unlikely To Improve .................................................................................................................................... 7 
Time, Cost of Loans in Special Servicing on the Rise ....................................................................................................................... 8 
Brighter Employment Picture Credit Positive for U.S. CMBS ............................................................................................................ 9 
Freddie Mac Set for Third CMBS Deal This Year ............................................................................................................................ 10 
More Georgia, Minnesota Banks Fail .............................................................................................................................................. 10 
Sears Closing More Stores; Selling 11; Spinning Off Other Operations .......................................................................................... 11 
Blockbuster Closing Another 500 Stores ......................................................................................................................................... 14 
35,000 Jobs To Be Cut in Postal Closures ...................................................................................................................................... 14 
Loans and Properties Under Surveillance ....................................................................................................................................... 15 
Watch List: $2 Billion Flop ............................................................................................................................................................... 15 
Bonus Items .................................................................................................................................................................................... 17 
Finding and Analyzing Distressed Assets in CoStar ........................................................................................................................ 17 

 

Land Ooh!? or Land Ho!? 
REITs Choosing Income over Land at a Time When Developers Are Scanning the Horizons 

Less than one month after Forest City Enterprises announced it will reposition or divest its land holdings and 
refocus on apartments, office and retail developments in its core markets, Cousins Properties Inc., said it too 
plans to drop land from its mix of assets -- and will take a $126 million charge to do so. 
 
The Atlanta-based REIT's commercial land holdings include 475 acres, with 326 acres in Georgia, 66 in Texas, 
56 in Florida and smaller acreages in Tennessee and Missouri. The REIT's residential land holdings include 
5,519 planned residential lots and another 8,106 acres of developable land. The bulk of that land is located in 
Georgia and Texas with some also in Florida. 
 
"Cousins had a very strong finish to the year with solid operating results, significant leasing momentum, the sale 
of our remaining industrial buildings, and an attractive value creation opportunity in Promenade," said Larry 
Gellerstedt, CEO of Cousins. "Consistent with our strategy to simplify our platform, we have made the decision to 
more aggressively monetize our land portfolio. We intend to recycle this capital into our core businesses of office, 
retail and opportunistic development." 
 
As a result of its decision to liquidate most of its commercial and residential land holdings, as well as certain non-
core operating assets, the REIT reported a $110.2 million loss for the fourth quarter of 2011 largely due to non-
cash impairment charges of $126.3 million. 
 
Cousins plans to redeploy capital from selling its land holdings into high-quality income producing assets. It also 
said the assets to be monetized are encumbered by only $2.1 million of debt, which will enable the company to 
recycle the vast majority of the proceeds into new investments. 
 

MARK HESCHMEYER, EDITOR WWW.COSTAR.COM MARCH 1, 2012 

mailto:mheschmeyer@costar.com
http://www.costar.com/news/


OVER $1.2 BILLION
IN COMMERCIAL REAL ESTATE 
& NOTE AUCTIONS 

Reno, NV  -  N061-575 
Starting Bid: ............................................$250,000
Current Balance:  ...................................... $1,448,283
Size: ................................................................ 24 Units 
Collateral Type: ........................................ Multi-Family 
Loan Status: ........................................Non-Performing

FEATURED MULTI-FAMILY NOTES:

Auction.com, LLC, 1 Mauchly, Irvine, CA 92618 (800) 499-6199. CA Auction.com RE Brkr 01093886; Auction Company SB 0475258, Mark Buleziuk SB  0418863, Michael E. Carr SB 
0447257, PA Auction.com RE Brkr RB067122; Auction Firm Auction.com, Inc. RY000927; Auctioneer Mark Buleziuk AU005557, Michael E. Carr AU005518, MI Auction.com RE Brkr  
6505355610,  OH RE Brkr Rick A. Kigar 0000299461; Auction Firm  Auction.com, ltd 2009000113; Auctioneer Rick A. Kigar 57198129859,  TN RE Brkr Michael E. Carr 317462; 
Auction Firm Auction.com, Inc. 5430; Auctioneer Michael E. Carr 4573,  NV Auction.com RE Brkr B.1000803.CORP.

www.auction.com/CommercialFREE AUCTION.COM IPAD APP. 

Memphis, TN
B061-354

Starting Bid: ...$8,000,000
Size: ........................ 320 Units  
Type: ...................Multi-Family

Hamilton, OH
B061-306

Starting Bid: ...... $250,000
Size: ......................... 123 Pads  
Type: .........Mobile Home Park

FEATURED MULTI-FAMILY COMMERCIAL REAL ESTATE:

Chula Vista, CA  -  N062-535
Starting Bid: ............................................$300,000
Current Balance: ....................................... $1,657,098
Size: ............................................................. 13,424 SF
Collateral Type: ............................................. Industrial
Loan Status: ........................................Non-Performing

Pottstown, PA
B062-103

Starting Bid: ...... $400,000
Size: ..................... 142,354 SF 
Type: ........................Industrial

Birmingham, MI
B062-105

Starting Bid: ...... $150,000
Size:  .........................3,448 SF 
Type: ................... Retail/Office 

FEATURED INDUSTRIAL NOTES: FEATURED COMMERCIAL REAL ESTATE:

$100M+ IN MULTI-FAMILY, OFFICE, INDUSTRIAL, RETAIL & MIXED-USE ASSETS                       MAR 12-13

$700M+ IN MULTI-FAMILY COMMERCIAL REAL ESTATE & NON-PERFORMING NOTES           MAR 5-8

CLICK TO SEARCH 13,000+ UNITS IN 20+ STATES

CLICK TO SEARCH 20+ PROPERTIES IN 8 STATES

BROKERS AND OWNERS, SELL YOUR COMMERCIAL PROPERTY WITH AUCTION.COM
Call 888-774-3852 or visit www.auction.com/commercial to get started.

The Nation’s Leading Real Estate 
Auctioneer and Loan Sale Advisor

UPCOMING AUCTIONS
$400M IN SOUTHEAST COMMERCIAL PROPERTIES & NOTES

MARCH 19-22
$300M IN NORTHEAST COMMERCIAL PROPERTIES & NOTES

APRIL 2-4
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The accelerated sales, when completed, will eliminate $5 million in annual carrying costs and more than $100 
million in remaining capital commitments, while leaving the company with a more focused platform. 
 
Examples of the kind of investments Cousins has in mind can be seen in its November 2011 purchase of 
Promenade II. At 1230 Peachtree St. NE in Atlanta, Cousins paid Charter Hall Office REIT $134.7 million, or 
$174 per square foot, for the 38-story, 774,344-square-foot, Class A office property. The building was 58% 
leased at the time of sale. 
 
Sales of land have already begun. Since year end 2011, Cousins entered into a contract to sell its interests in 18 
residential projects held by its CL Realty and Temco joint ventures to affiliates of Forestar Group Inc., its partner 
in the ventures, for $23.5 million. 

LAND HO! 

It appears there may be no shortage of potential buyers. Interestingly, Cousins' and Forest City's transitions out 
of land development is coming at a time homebuilder confidence is on the rise and several publicly held 
homebuilders indicated in their year-end earnings calls that they are scouting out sites. 
 
"Builder confidence has doubled since September as measured by the [National Association of Home 
Builders/Wells Fargo Housing Market Index," said NAHB chairman Barry Rutenberg, a homebuilder from 
Gainesville, FL. "Given the recent improvements in new home starts and the increasing number of markets 
included in the NAHB/First American Improving Markets Index, this consistency suggests that the housing 
market is moving toward more sustainable growth." 
 
Backing up that confidence is the return of homebuilders to land acquisitions. 
 
Douglas C. Yearley, Jr., CEO of Toll Brothers Inc., told shareholders and analyst this past month, "We continue 
to explore land and debt portfolio acquisition opportunities across most of our current markets. Our balance 
sheet, reputation, and expertise in the approvals and development process, combined with our ability to close on 
transactions quickly and reliably, make us an attractive buyer for many land sellers." 
 
"We are absolutely looking for land and it is very difficult to find ground in both Northern and Southern California. 
We're very frustrated," Yearley added. 
 
Donald J. Tomnitz, vice-chairman, president and CEO of DR Horton Inc., noted in his comments that "the 
finished lot supply in good markets is going to be depleted and we're focusing on (tying) up as many good deals 
as we can currently to in anticipation of that. Clearly at some point in time, we'll have to get back into the land 
development business as we have been in the past." 
 
Richard Beckwith, president of Lennar said, "Our primary focus was pursuing distressed opportunities, and we 
spent a lot of time in one-on-one negotiations with banks and other extremely motivated sellers. This quarter [4Q 
2011], we purchased approximately 3,800 homesites totaling approximately $162 million, and we spent 
approximately $56 million on land development." 
 
J. Larry Sorsby, CFO and, executive vice president of Hovnanian Enterprises, said, "We have purchased or 
optioned approximately 16,900 lots. The land that we purchased or optioned met or exceeded our investment 
threshold of a 25% unlevered IRR based on the then current home selling prices and no change in sales pace 
for the next couple of years." 
 
"In touching with each and every one of these new land purchases is to get the community open for sale as soon 
as we can," Sorsby said. "Based on current annual sales pace of about 21.3 per community, this equates to 
about a 2.7-year average selling life per community. Taking into account additional time for land development 
and permitting, we would expect, on average, to be out of these most communities in less than four years." 
 
"We continue to seek land opportunities in all of our markets and we've had success in finding new deals that 
made economic sense in most of our markets," Sorsby said. "However, the distribution of new land has been 
skewed the operations in Texas and, to a lesser extent, Washington DC." 
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Insurers See New Life in CRE Lending, Commercial Mortgages 
Year-end loan numbers for some of the nation's major life insurers show them increasingly willing to jump back 
into commercial real estate lending. Metlife and Prudential are among the firms that posted strong increases in 
originations and/or portfolio build up. 
 
MetLife Inc., through its Real Estate Investments Department, originated more than $11 billion in commercial 
mortgage loans in 2011, exceeding the more than $8 billion the company originated in 2010, and making it the 
company's largest production year ever. 
 
MetLife continues to be the largest portfolio lender in the insurance industry, with $40 billion in commercial 
mortgage loans outstanding. 
 
"MetLife has built its commercial real estate lending business on key guiding principles, which enabled us to 
strategically navigate through the economic downturn during the past few years and remain an active lender in 
the market," said Robert Merck, senior managing director and global head of real estate investments for MetLife. 
"Our commitment to prudent risk management and our long-term investment approach has allowed us to take 
advantage of attractive opportunities in the U.S. and internationally, and we will continue to focus on top quality 
properties in major markets in 2012." 
 
To reach its record commercial mortgage lending volume, MetLife Real Estate Investments completed a number 
of high-quality real estate transactions with loan sizes of $200 million and above, including: $350 million on 1540 
Broadway, an office building in Manhattan; $255 million on 155 North Wacker, an office building in Chicago; 
$360 million on Park Meadows in Denver and a $325 million loan on International Plaza in Tampa, both super-
regional malls. 
 
MetLife also led a renewed effort among major life insurance companies to work together to "club" large, high-
quality loans on several properties, including: 601 Lexington Ave. in Manhattan; 555 California in San Francisco; 
and Natick Mall in Boston. 
 
"Capitalizing on the strength of the MetLife lending platform, we were able to originate a significant number of 
larger loans on trophy office buildings and dominant regional malls in the U.S.," said Mark Wilsmann, managing 
director and head of MetLife's mortgage lending group. "We were able to originate top quality loans at yields that 
provided a pick-up of more than 100 basis points over comparable risk corporate bonds, adding long-term value 
to our investment portfolio." 
 
Outside the U.S., MetLife grew its lending activities in 2011, originating more than $600 million in mortgages in 
Mexico and nearly $800 million in London. MetLife is also an active lender in Japan, with more than 36 billion 
yen in lending in 2011. 
 
CoStar's London-based finance editor, James Wallace, reported that MetLife, the U.S. insurance company, is 
emerging as the U.K.'s largest "big ticket" senior debt lender with an appetite to write single real estate loans of 
up to $318 million this year. 
 
The insurance company closed around $800 million worth of U.K. senior debt deals last year and has so far 
funded two deals this year, together worth just under $222 million, including its second largest UK deals. 

PRUDENTIAL MORTGAGE SURPASSES 2010 ORIGINATIONS IN 2011 

Prudential Mortgage Capital Co. originated nearly $9.7 billion in commercial mortgages in 2011, surpassing its 
2010 originations of $9.1 billion. 
 
Dave Twardock, president of Prudential Mortgage Capital Company, said the company is looking to complete up 
to $11.6 billion in 2012 and expects financing for multifamily properties to comprise much of that, along with retail 
centers, industrial properties and some hotels. 
 
His outlook on the U.S. commercial real estate market is optimistic, despite the debate over the U.S. debt ceiling 
and ongoing European financial crisis. He cautioned, though, that the future remains unpredictable. 
 



http://bit.ly/xgqd25
http://bit.ly/xgqd25
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"We continued to see compelling opportunities to increase our appetite in commercial mortgages throughout 
2011 including our return to CMBS loan originations and our balance sheet program for unstabilized apartments. 
We are looking to grow our program across portfolio, balance sheet, Agency, FHA, and CMBS originations again 
in 2012," Twardock said. 
 
The company also announced that its 2011 origination included 26 billion Yen on new loans in Japan. The 
country will continue to be a focus in 2012, supporting Prudential Financial's growing insurance business there. 
Prudential Mortgage Capital also plans to expand its lending platform to include the United Kingdom. 

Office Net Operating Incomes Will Begin to Drop Again 
By: Mark Hickey 
Office rents took most of their lumps in 2009, and over the past two years, they have continued to slide. 
However, their pain should now be over, and in 2012, rents will begin to grow at rates similar to rents in past up 
cycles. Occupancies staggered to their feet in the second half of 2010 and have slowly improved since. 
 
For net operating incomes (NOIs), 
however, the misery will continue for 
some time to come (see Exhibit 1). 
 
NOIs began dropping in 2009, more 
than a year after rents peaked and 
two years after occupancies reached 
their zenith. Their decline since then 
has strictly been the result of 
occupancy losses; leases that rolled 
over from 2009 to mid-2011 were 
signed at higher rents than leases in 
the previous five-year term, the typical 
length of a lease in the U.S. office 
market. The average lease length, 
however, does vary from market to 
market (New York is the longest at 
almost seven years, while a handful of 
markets are less than four years). 
 
As occupancies began improving in 
late 2010, the drop in operating 
incomes began to wane. In fact, the drop in NOIs lightened from 4.1% in 2010 to 0.7% in 2011. But as in every 
horror movie, just when you think the bad guy is dead, he springs back to life. NOI losses will jump over the next 
two years, despite increasing rents and occupancies. 
 
This is because rent losses have finally caught up to lease roll-overs, since rents are now lower than they were 
five years ago. Across the PPR54, for example, rent roll downs will be strongest in the beginning of 2013 at 
$1.60/SF, as rents roll down to an average of $23.50/SF from $25.10/SF in 2008. 
 
This of course has serious ramifications for the U.S. office market. Landlords who bought at peak prices in 2006 
and 2007 and were aggressive with their use of leverage are at the greatest risk, as are the banks that gave 
them the loans. Many of these landlords have already cried uncle and handed back the keys, but the next two 
years will continue to expose the poor decisions of overly optimistic investors. 
 
Because of massive CMBS maturities and refinance gaps, investors targeting distressed assets should be busy 
in 2012 and 2013. 

mailto:mark.hickey@pprglobal.com?subject=Office%20NOIs
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Bird-Friendly Office Rents Got You Down? 
By: Jeff Myers 
Elevated vacancies, apprehensive businesses, and bird-friendly (you know, cheap, cheap, cheap) sublease 
space competing for office tenants all weighed on landlords’ ability to push rents in 2011. 
 
In fact, fewer than half of the PPR54 
office markets had posted year-over-
year gains in asking rent as of 11Q4. 
However, sublet space is coming off 
the market earlier and faster than 
directly leased space. 
 
As a result, vacant sublease space 
shrank from 6.7% of total vacant 
inventory back in mid-year 2009 to 
4.4% in 11Q4. For owners whose 
primary tenants have finally departed, 
the loss in income surely is 
uncomfortable. But for the remainder 
of landlords who were competing 
against sublet opportunities at reduced 
rates, the decline of sublease space is 
certainly good news. 
 
It is worth noting that the presence of 
sublease space in this cycle is much 
less threatening than it was during the 
early 2000s downturn, when 
companies spewed excess space back 
on the market. 
 
In general, landlords in places where 
sublease space has disappeared the 
fastest have been in a better position 
to start pushing rents. But there are 
plenty of submarkets where big blocks 
of heavily discounted space could limit 
the opportunity to raise rents in the 
near term. 
 
Exhibit 2 shows the largest submarkets 
with the most outsized shares of 
vacancies composed of sublet space 
and some of the steepest discounts 
between direct and sublet asking rents. 
The sublease space comprises at least 
5% of all vacant SF in each of these 
submarkets, and sublet rents were at 
least 10% below direct rents in 11Q4. 
Also, each of these submarkets has an overall inventory of at least 15 million SF, a vacancy rate of at least 9%, 
and posted rent losses in 2011. 
 
Investors interested in these areas would be wise to take note of the potential downside risk that rents will 
struggle to get going in the near term. Fortunately, as sublease space has diminished across the country, the 
discounts offered relative to direct rents have been trending in favor of landlords. The PPR54 spread between 
sublet and direct rent levels has declined to about 7%, from more than 10% at the end of 2007. 

mailto:jmyers@pprglobal.com?subject=Cheap%20Cheap%20Cheap
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Tranzon Alderfer: Bank Owned Properties: 4 Big Box Retail Sites in PA, NJ & DE 

 

Disappointed After a False Start Last Year, CRE Execs Hedge Their 

Sentiment This Year 
With commercial real estate market conditions showing partial signs of recovery, The Real Estate Roundtable's 
first quarter 2012 Economic Sentiment Survey shows that industry executives' expectations for growth this year 
are improved, but hindered by concerns about underlying macroeconomic and political risks. 
 
"The expectations of leaders in commercial real estate for 2012 are tempered by the whipsaw of last years' 
experience, when the shocks of possible default in Europe and political gridlock in Washington led to continued 
economic and regulatory uncertainty. Those worries continue," said Jeffrey DeBoer, Roundtable president and 
CEO. "Although there are hints of cautious optimism in our Q1 Sentiment Index on some asset values, there is 
significant concern about a wave of commercial loan maturities approaching over the next several years." 
 
"Industry leaders are anxious about how it will be possible to refinance and conduct transactions as many 
markets continue to struggle with slow job growth," DeBoer added. "The industry needs to see as much equity 
capital as possible enter the market to recapitalize properties throughout the country." 
 
Roundtable chairman Daniel M. Neidich (CEO, Dune Real Estate Partners) added, "The fact is that commercial 
real estate faces continuing pressure from underlying economic problems – weak job creation, erosion of equity 
throughout much of the country and a massive amount of loans coming due. On top of these conditions, the 
commercial-backed securities (CMBS) market continues to struggle." 
 

http://bit.ly/yCQs7J
http://bit.ly/yCQs7J


 

THE WATCH LIST NEWSLETTER 7 

 

The Roundtable's Q1 2012 Overall Sentiment score is 68 – up nine points since Q4 2011 – indicating that survey 
respondents see the commercial real estate industry on a more favorable slope and expect slightly improved 
market conditions sometime during the coming year. 
 
The Q1 survey results and interviews with leading industry executives highlight the sense that commercial real 
estate market conditions have seen stabilization at a low level. The survey results also report that the 
participants said they believe the road to recovery is a long one. 
 
The survey also showed industry executives expect a narrow growth in asset values. Only 6% of survey 
respondents said they expect a decline in values in 2012. Of the remaining 94%, nearly 60% of respondents 
expect an increase, while the others remained neutral. 
 
A resonating concern about property values among respondents revolved around the frailness of lower profile 
assets, especially in non-gateway cities. 
 
The survey results also suggest continued improvement in capital markets, across both equity and debt. More 
than half of the survey respondents indicated they see growth on both fronts, yet many reported both equity and 
debt becomes increasingly difficult if ideal asset and market conditions are not met. 

Feds Put Up First Round of REO Housing Properties for Rent 
The Federal Housing Finance Agency kicked off the first steps of its real-estate owned (REO) Initiative targeting 
the hardest-hit metropolitan areas — Atlanta, Chicago, Las Vegas, Los Angeles, Phoenix and parts of Florida. 
 
The agency began accepting applications from prequalified investors to demonstrate their financial capacity, 
experience and specific plans for purchasing pools of Fannie Mae foreclosed properties with the requirement to 
rent the purchased properties for a specified number of years. 
 
"This is another important milestone in our initiative designed to reduce taxpayer losses, stabilize neighborhoods 
and home values, shift to more private management of properties, and reduce the supply of REO properties in 
the marketplace," said FHFA Acting Director Edward J. DeMarco. 
 
"We believe that this initiative holds promise for providing support to local neighborhoods that were especially 
hard hit by the housing crisis and will help meet the rising demand for rental housing in many communities," said 
Michael Stegman, Counselor to the Secretary of the Treasury for Housing Finance Policy. 
 
The first portfolio includes 2,490 occupied and vacant properties: 1,743 single-family residences, 527 condos, 
236 duplexes, 108 triplexes, 234 fourplexes, seven mobile homes and one co-op. 
 
The geographic breakdown of the properties is as follows. 

 Los Angeles / Riverside, CA: 663 

 Atlanta: 605 

 Florida-Southeast: 400 

 Phoenix: 385 

 Las Vegas: 245 

 Florida-West Coast: 199 

 Florida-Central and Northeast: 197 

 Chicago: 120 

PE Fundraising for CRE Unlikely To Improve 
While the $48.7 billion raised by private equity firms for commercial real estate last year worldwide represented a 
small increase on 2010, the results suggest that the private real estate sector is yet to recover from the impact of 
the financial crisis and that fund managers are still operating in a challenging fundraising environment, according 
to Preqin Real Estate. 
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And for 2012, investor appetite for private fund commitments is lower than it was last year or the year before, 
with just 36% of investors stating that they are likely to commit to funds in the next 12 months, compared to 45% 
in January 2011 and 47% in January 2010. 
 
Preqin Real Estate provides information products and services to private real estate funds, funds of funds, 
investors, placement agents, law firms, investment banks and advisors. The firm released 2011 summary 2012 
forecast last week. 
 
53% of investors surveyed stated that they were unlikely to commit to private real estate funds in 2012 and 11% 
were undecided if they would invest. These results suggest that the fundraising environment is unlikely to 
improve significantly as investor appetite for private fund commitments is lower than it has been in the past two 
years. 
 
The number of investors that are planning to commit to real estate funds varies with geographic location and 
assets under management. North American investors, and those with $10 billion or more in assets under 
management, are the most likely to invest in 2012. 
 
51% of investors with $10 billion or more in total assets are likely to invest, compared to just 26% of investors 
with less than $1 billion in total assets. Smaller institutions typically make investments less frequently, and are 
more likely to halt investments due to market conditions and reduced distributions. 
 
North American investors are more likely to commit to private real estate funds in 2012 than European investors, 
with 41% of those based in North America likely to make a commitment. 
 
Only 27% of European institutions surveyed committed to private funds in 2011, and just 30% are planning to 
invest in 2012. European investor appetite is likely to have been affected by the European sovereign debt crisis. 
Some investors have also been affected by incoming regulations, such as Solvency II, which will affect European 
insurance companies. 
 
Core and value added are the most popular strategies among investors that will be committing to private funds in 
2012, with 47% of investors surveyed stating that they intend to commit to these strategies. 
 
42% of investors surveyed plan to commit to opportunistic funds in 2012 and 26% expressed a preference for 
core-plus funds. Just 8% and 5% of investors interviewed stated that they plan to invest in debt and distressed 
funds respectively. 
 
39% of investors surveyed indicated that they plan to invest in U.S. focused funds in 2012; 33% will target 
Europe; 24% in Asia; and 7% in South America. 

Time, Cost of Loans in Special Servicing on the Rise 
Loans are spending more time in special servicing. The number of months in special servicing has increased to 
16.9 months on average as of year-end from 12.8 as of 2010 and 9.02 as of 2009, according to Fitch Ratings. 
 
The increase in time is due to several factors including unprecedented transfer volume, varying available liquidity 
and the complexity of the larger loans that characterize the transfer volume. 
 
Fitch Ratings expects this trend to continue as the number of transfers to special servicing appears to be 
increasing. Transfer volume so far this year is more than $5 billion representing more than 100 loans. Also 
contributing to volume will be the 5-year loans originated in 2007 that are coming due this year. 
 
Despite the increasing trend of transfers to special servicing, the volume of loans in special servicing has actually 
been declining since the peak due to loans either returning to performing or liquidating via payoff or selling REO. 
Approximately $83.1 billion loans were being worked out by special servicers as of year-end 2011, compared to 
the high of $91.2 billion in the second quarter of 2010. 
 



 

THE WATCH LIST NEWSLETTER 9 

 

As of the third quarter of 2010, the volume of loans transferring out started to exceed the volume of loans going 
in. At the time, this was caused by both a decrease in transfers to special servicing and an increase in loans 
being resolved. 
 
The majority (53% or $44.9 billion) of loans moved out of special servicing during 2010-2011 have been modified 
and returned to master servicing. Fitch Ratings is tracking the progress of these modifications over time and 
whether they re-enter special servicing. 
 
The majority of loans in special servicing are being handled by three special servicers (74.1%), although 37 
entities hold special servicer ratings by Fitch Ratings. The three most active special servicers are: LNR Partners 
(30% by balance), CWCapital Asset Management (25% by balance) and C-III Asset Management (19% by 
balance). 
 
Of concern, Fitch said it has spotted a fee trend among special servicers that potentially presents a risk to 
bondholders, borrowers, and the recovering CMBS market. 
 
Some special servicers charge fees for borrowers seeking loan modifications. Fitch's concern is not so much the 
size of any fee that a borrower pays, but the philosophy of the fee itself. Special servicers have a fiduciary duty 
to the trust and bondholders. Any fee charged to a borrower implicitly puts that fiduciary duty at risk. 
 
These fees may be allowed within the framework of the loan documents or the pooling and servicing agreement 
(PSA). PSAs include specific fee structures for special servicing, liquidation, or workout fees. They do not 
specifically disallow special servicers from charging ancillary fees, such as modification, assumption or extension 
fees, nor do they usually suggest guidelines on those fees. 
 
Moreover, the documents do not require special servicers to disclose these ancillary fees collected from the 
borrower. This makes the additional fees difficult to accurately quantify; however, Fitch has been made aware of 
instances where modification or extension fees have been charged to the borrower, and some were far higher 
than expected. 
 
Most troubling was that they were not readily disclosed to investors. A fee charged to a borrower and not 
disclosed to bondholders, especially when the fee is a large one, has the potential to call into question the real 
rationale behind the modification or extension for which the fee was charged. 
 
Fitch said it plans to examine this issue in more detail, including whether ancillary fees adhere to the spirit of the 
documents and the servicing standard, and determine if a simple fix is to encourage special servicers to explicitly 
state fees charged borrowers so investors are fully aware even if they don't agree with them. 

Brighter Employment Picture Credit Positive for U.S. CMBS 
Recent news about improving levels of employment in the United States is credit positive for U.S. commercial 
mortgage-backed securities (CMBS), reports Moody's Investors Service in a new report. 
 
The fact that it is growth in jobs -- not discouraged workers leaving the labor force -- that is driving the 
unemployment rate lower supports improving commercial property fundamentals. 
 
"The improving employment picture suggests that loss estimates for seasoned transactions may have peaked," 
said Tad Philipp, Moody's director of commercial real estate research. "The 2016 and 2017 vintages of U.S. 
CMBS are still expected to see elevated levels of maturity defaults given the high degree of leverage employed 
in 2006-07 and the subsequent property value decline. However, the improving employment picture will help lead 
to fewer maturity defaults and lower losses on the loans that do default." 
 
While the risk of a double dip recession has diminished it is by no means trivial, Moody's added. Should one 
occur, it would set back employment growth and delay improvement of real estate fundamentals, but it is unlikely 
to prevent the previous peak level of employment from being re-attained prior to the 2016-17 peak CMBS 
maturity years. 
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Employment growth will improve conditions for the various sectors of commercial real estate at different speeds. 
 
In the office sector, where professional and business service jobs drive occupancy, there will be a lag between 
growth in employment and the absorption of vacant space as the underutilized portion of currently leased spaces 
must be absorbed first. 
 
In the retail sector, increased employment fuels consumer spending, which can in turn lead to absorption of retail 
space. As with office, however, there is likely to be a lag between peak employment and peak occupancy as 
retailers are moving to more efficiently sized stores and also contending with the increase in online sales. 
 
In the multifamily sector increased employment prompts household formation as many of the newly employed 
move out of shared living arrangements. Among the major commercial real estate sectors multifamily is the 
furthest along in recovery, with occupancy and rents already having risen in many locations to the point that new 
construction is occurring. 
 
Increased employment will also help boost hotel performance via increased business and vacation travel. As 
with the other sectors, a lag may occur before businesses loosen the purse strings and send more attendees to 
meetings or industry conferences, says Moody's, boosting hotel occupancy. 

Freddie Mac Set for Third CMBS Deal This Year 
Showing confidence in the capital markets, Freddie Mac is coming out with its third, multi-billion dollar multifamily 
mortgage-backed securities offering this year. 
 
The company expects to offer $1.1 billion in K Certificates (K-017), which are expected to price this week and 
settle on or about March 20, 2012. 
 
The K-017 certificates include two senior principal and interest classes, a senior interest only class and a junior 
interest only class. 
 
The CMBS offering is backed by 72 recently originated multifamily mortgages, which are secured by 76 
properties, and are guaranteed by Freddie Mac. This is the third K Certificates offering this year. K Certificates 
provide Freddie Mac. 
 
NorthMarq Capital LLC originated 12 of the underlying mortgage loans, collectively representing 31.7% of the 
initial mortgage pool. 
 
The three largest loans in the pool are as follows. 

 A $190 million refinance loan backed by Park Newport in Newport Beach, CA. The loan bears interest at 
41.4%. The property contains 1,306 units and 4,838 square feet of retail space. 

 A $65.37 million acquisition loan backed by The Cottages of Baton Rouge. The loan bears interest at 
6.2%. The student housing property in Baton Rouge, LA, contains 1,290 beds. Kayne Anderson Capital 
Advisors is the sponsor of the borrower. And 

 A $61.5 million refinance loan backed by Woodbridge Station Apartments. The loan bears interest at 
4/2%. The property in Woodbridge, VA, contains 600 units. 

More Georgia, Minnesota Banks Fail 
The Federal Deposit Insurance Corp. (FDIC) approved the payout of the insured deposits of Home Savings of 
America in Little Falls, MN. The bank was closed today by the Office of the comptroller of the Currency, which 
appointed the FDIC as receiver. 
 
The FDIC was unable to find another financial institution to take over the banking operations of Home Savings of 
America. 
 



 

THE WATCH LIST NEWSLETTER 11 

 

As of Dec. 31, 2011, Home Savings of America had $434.1 million in total assets. Of those assets, $40.4 million 
was identified as foreclosed single-family homes. It had been foreclosing on $3 million to $4 million of homes per 
quarter. 
 
The FDIC as receiver will retain all the assets from Home Savings of America for later disposition. 
 
The FDIC estimates that the cost to its Deposit Insurance Fund (DIF) will be $38.8 million. 
 
In a second bank failure last week, Central Bank of Georgia in Ellaville, GA, was closed the Georgia Department 
of Banking and Finance, which appointed the FDIC as receiver. 
 
The FDIC entered into a purchase and assumption agreement with Ameris Bank of Moultrie, GA, to assume all 
of the deposits of Central Bank of Georgia's five branches. In addition, Ameris Bank agreed to purchase 
essentially all of the assets. 
 
As of Dec.31, 2011, Central Bank of Georgia had $278.9 million in total assets. 
 
Last year, the 100+-year-old bank's website boasted: 
 
"Unlike other larger banks looking to sell if their stock hits a pre-determined level, Central Bank has been in 
business for over 100 years and they have no desire to sell. Closely held, with a long-term commitment to the 
banking industry and the markets and customers they serve, Central Bank of Georgia is here to stay." 
 
Since 2008, the southwestern-based Georgia bank had reported losses of nearly $17 million through. Sept. 30, 
2011. 
 
The FDIC entered into a loss-share transaction on $192.8 million of Central Bank of Georgia's assets. Ameris 
Bank will share in the losses on the asset pools covered under the loss-share agreement. 
 
The FDIC estimates that the cost to its DIF will be $67.5 million. 

Sears Closing More Stores; Selling 11; Spinning Off Other Operations 
Sears Holdings Corp. agreed to sell 11 Sears full line store anchor pads to General Growth Properties for $270 
million. Each of the Sears stores is part of an existing General Growth property. 
 
Sears Holdings also intends to separate its Sears Hometown and Outlet Businesses and certain hardware stores 
through a proposed rights offering that is expected to raise approximately $400 million to $500 million. 
 
The transaction includes the list of owned and leased stores listed below. 

 1450 Ala Moana Blvd., Honolulu, HI, Leased 

 1481 Coral Ridge Ave., Coralville, IA, Owned 

 1201 Lake Woodlands, The Woodlands, TX, Owned 

 20 Bellis Fair Pkwy, Bellingham, WA, Leased 

 1751 Madison Ave., Council Bluffs, IA, Leased 

 9405 W. Colonial Drive, Ocoee, FL, Owned 

 1001 Apache Mall, Rochester, MN, Leased 

 2000 N. Neil St., Champaign, IL, Leased 

 6191 S. State St., Suite 300, Murray, UT, Owned 

 2501 W. Memorial Road, Oklahoma City, OK, Owned 

 1200 Towne Centre Blvd., Provo, UT, Owned 
 
The stores will continue to operate as Sears locations into 2013 with final closing dates to be determined and 
announced later this year. 
 
The transaction is expected to close in the next 45 to 60 days, subject to customary closing conditions. 
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"This portfolio represents a significant opportunity to recapture valuable real estate within our portfolio," said 
Shobi Khan, chief operating officer, General Growth Properties. "This acquisition also enhances several 
expansion and redevelopment opportunities including re-tenanting the anchor space and adding new in-line 
GLA. Over the next several years we anticipate adding 319,000 square feet of new in-line space, the majority at 
Ala Moana Center, our most productive mall with sales surpassing $1,200 per square foot. In addition, we look 
forward to continuing to work with Sears as they represent an important anchor tenant within our portfolio." 
 
The Sears Hometown and Outlet Businesses rights spinoff will entitle Sears stock holders the right to purchase 
shares in the combined Sears Hometown and Outlet Stores businesses and certain hardware stores and will be 
transferred to holders of Sears Holdings common stock. 
 
Proceeds from the share subscription and property sales will provide additional liquidity to Sears Holdings and is 
expected to be used for general corporate purposes. 
 
Sears reported losing $2.4 billion in the fourth quarter and $3.1 billion for the year. 
 
"It's also important to distinguish between our earnings issue and the strength of our balance sheet, where we 
have significant assets and liquidity," said Lou D'Ambrosio, Sears Holdings' CEO and president. "We are further 
strengthening the balance sheet by approximately $1 billion through the actions we are announcing today 
regarding Hometown, Outlet, and Hardware stores, a real estate transaction, and inventory reductions." 
 
In addition to the capital raises, Sears added another 105 stores to list of stores in plans to close permanently. 
 
Store 
Closing Address City State 

Store 
Closing Address City State 

Kmart 
2047 E University 
Drive Auburn AL Sears 1357 S Main St Adrian MI 

Kmart 75 E Broad St Gadsden AL 

Grand / 
Essentials 

8375 E Grand 
River Brighton MI 

Grand / 
Essentials 

5451 Halls Mill 
Rd Ste 14 Mobile AL Kmart 

50700 Gratiot 
Ave North 

Chesterfield 
Twp. MI 

TGI 
3460 W Chandler 
Blvd Chandler AZ Sears 

18000 Vernier 
Ave Harper Woods MI 

TGI 
16275 N 
Scottsdale Road Scottsdale AZ Sears 

2121 N Monroe 
St Space 300 Monroe MI 

Grand / 
Essentials 3610 Peck Rd El Monte CA TGI 

44075 W 12 Mile 
Road Novi MI 

Grand / 
Essentials 

12080 Carmel 
Mountain Rd San Diego CA Kmart 66011 Van Dyke 

Washington 
Twp. MI 

Grand / 
Essentials 

7655 Clairemont 
Mesa Blvd San Diego CA Kmart 1734 Mall Dr Duluth MN 

Kmart 5005 W 120th Broomfield CO Kmart 
300 West 7th 
Street Monticello MN 

Kmart 
51027 Highway 
#6 

Glenwood 
Springs CO Kmart 4300 Xylon N New Hope MN 

TGI 
8585 S Yosemite 
Street Lone Tree CO Kmart 

2107 North 
Garden Street New Ulm MN 

Sears 1250 S Hover Rd Longmont CO Kmart 
3201 White Bear 
Ave White Bear Lake MN 

Sears 5501 W 88th Ave Westminster CO Kmart 
1605 S First 
Street Willmar MN 

Kmart 
225 S Tyndall 
Pkwy Callaway FL 

Grand / 
Essentials 601 North M-291 Lee's Summit MO 

Sears 
1801 Nw Us 
Highway 19 Crystal River FL Sears 15 Crestwood Plz St Louis MO 

Kmart 
1901 S University 
Drive Davie FL Sears 

1404 Old 
Aberdeen Rd Columbus MS 

Grand / 
Essentials 

101 E Interntn'l 
Speedway Deland FL Sears 1400 Metrocenter Jackson MS 
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Store 
Closing Address City State 

Store 
Closing Address City State 

Kmart 
1525 Sadler 
Road 

Fernandina 
Beach FL Sears 

1722 Veterans 
Blvd Mccomb MS 

Kmart 
3639 Lake Emma 
Road Lake Mary FL Sears 

921 Eastchester 
Dr., Ste 1002 High Point NC 

Kmart 
1724 State Road 
44 

New Smyrna 
Beach FL Sears 

5167 Hwy 70 
Cypress Bay 
Plaza; Suite 90 Morehead City NC 

Kmart 810 Saxon Blvd Orange City FL Sears 
1100 N 
Wesleyan Blvd Rocky Mount NC 

Kmart 
2421 N Federal 
Hwy 

Pompano 
Beach FL Sears 1689 E Broad St Statesville NC 

Grand / 
Essentials 

1363 Nw St Lucie 
W Blvd Port St Lucie FL 

Grand / 
Essentials 480 West Street Keene NH 

Kmart 
1777 U S 1 
South St. Augustine FL 

Grand / 
Essentials 

375 Amherst St 
Bldg 1 Nashua NH 

Grand / 
Essentials 

3020 Se Federal 
Hwy Stuart FL Kmart 

256 Us Hwy 206 
Ste 8 Hillsborough NJ 

Kmart 
1701 Apalachee 
Parkway Tallahassee FL Sears 

3045 N Ridge Rd 
E Ashtabula OH 

Grand / 
Essentials 

4560 Forest Hill 
Blvd W Palm Beach FL Kmart 

17625 Chillicothe 
Rd Chagrin Falls OH 

Kmart 
230 Cleveland 
Ave S W Atlanta GA Kmart 

5005 Olentangy 
River Rd Columbus OH 

Kmart 
1605 Buford 
Highway Buford GA TGI 

1510 Polaris 
Pkwy Columbus OH 

Kmart 
5600 Milgen Rd - 
Bldg 106 Columbus GA Kmart 

3100 Hamilton 
Rd Columbus OH 

Kmart 9552 Highway 5 Douglasville GA Kmart 
1105 North Court 
Street Medina OH 

Kmart 
7965 Tara 
Boulevard Jonesboro GA Kmart 2960 Derr Road Springfield OH 

Sears 
3661 Eisenhower 
Pkwy Macon GA Kmart 

627-701 E 
Manhattan Blvd Toledo OH 

Kmart 
2727 16th Ave S 
W Cedar Rapids IA Kmart 

2244 S Reynolds 
Rd Toledo OH 

Kmart 
3616 W Kimberly 
Rd Davenprt IA Sears 

1400 Nw Garden 
Valley Blvd #1 Roseburg OR 

Sears 
Hardlines 
Only 1916 19th Ave Lewiston ID Sears 

351 W Schuylkill 
Rd Pottstown PA 

Sears 160 Alton Sq Alton IL Sears 150 S 69th St Upper Darby PA 

TGI 
2860 S Highland 
Avenue Lombard IL Kmart 

4400 Fort 
Jackson Blvd Columbia SC 

Grand / 
Essentials 

1900 N 
Richmond Rd Mchenry IL Sears 1057 Broad St Sumter SC 

Kmart 
11000 S Cicero 
Ave Oak Lawn IL Sears 

5244 Hickory 
Hollow Pkwy Antioch TN 

Kmart 1608 36th Street Peru IL Sears 
200 Paul Huff 
Pkwy Nw Cleveland TN 

Kmart 
3355 Sheridan 
Rd Zion IL Kmart 237 East Main Hendersonville TN 

Sears 
2109 S 
Scatterfield Rd Anderson IN Sears 363 S Illinois Ave Oak Ridge TN 

Kmart 
7201 Pendleton 
Pike Indianapolis IN TGI 5000 Alpha Rd Farmers Brnch TX 

Kmart 6050 Us Hwy 6 Portage IN TGI 
10496 Old Katy 
Road Houston TX 

Kmart 9550 Wicker St. John IN Kmart 11003 Hull St Rd Midlothian VA 

Sears 2727 Iowa St Lawrence KS Sears 
880 N Military 
Hwy Ste 1086 Norfolk VA 
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Store 
Closing Address City State 

Store 
Closing Address City State 

Kmart 
101 Town & 
Country Lane Hazard KY Kmart 

6807 Midlothian 
Turnpike Richmond VA 

Sears 
Hardlines 
Only 

Us Hwy 25e - Ste 
B2 Middlesboro KY Kmart 4141 Martin Way Lacey WA 

Kmart 951 By-Pass Rd Winchester KY Sears 
1631 W Rose St 
Ste 2 Walla Walla WA 

Grand / 
Essentials 

9200 Baltimore 
Nat Pike Ellicott City MD Kmart 2601 S Main St Rice Lake WI 

TGI 
16331 Shady 
Grove Road Gaithersburg MD 

Grand / 
Essentials 625 Highway 136 West Baraboo WI 

Kmart 6400 Ridge Road Sykesville MD         

Blockbuster Closing Another 500 Stores 
Dish Network, which acquired Blockbuster's retail outlets last year out bankruptcy proceedings, disclosed in its 
quarterly earnings filing that it will close more than 500 domestic Blockbuster stores in the next three months. 
The actions affect nearly one-third of the remaining Blockbuster movie rental stores and comes as a result of 
continuing weak store-level financial performance. 
 
"We remain committed to maintaining only those stores that we believe we will be able to operate profitably," a 
Dish Network spokesperson said. 
 
Because some stores are owned by Blockbuster and some are owned by franchisees, the company said it 
cannot confirm which stores are closing. 
 
"Stores can close for a number of reasons, such as the store reaching the end of its lease or property owners 
may be unwilling to reach a reasonable lease renewal," the spokesperson said. 
 
Blockbuster intends to relocate as many employees as possible to other stores. 

35,000 Jobs To Be Cut in Postal Closures 
After months of deliberation, the U.S. Postal Service has officially decided on its Area Mail Processing 
consolidation plan. 
 
The postal services has decided to close 223 facilities all or in part with closures to start May 19. The move will 
eliminate 35,000 jobs. 
 
These changes are a necessary part of a larger comprehensive plan developed by the Postal Service to reduce 
operating costs by $20 billion by 2015 and return the organization to profitability. 
 
The Postal Service is in the midst of a financial crisis due to the combined effects of the economic recession, 
increased use of electronic communications, and an obligation to prefund retiree health benefits. 
 
Eight facility studies had already been initiated prior to the Sep. 15 announcement, and four additional studies 
were undertaken sometime after that, so the total number of facilities studied was actually 264. 
 
Click here to see the complete list of facilities to be closed. 

http://www.costar.com/webimages/WatchList/postal_closings.pdf
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Loans and Properties Under Surveillance 

 

Watch List: $2 Billion Flop 
The following information for these lead listings was provided by Trepp LLC, an industry leader in providing surveillance data 
on loan and commercial real estate performance underlying the CMBS market. 

 
When it was issued in 2007, the Wachovia Bank Commercial Mortgage Trust. Commercial Mortgage Pass-
Through Certificates, Series 2007-C30 was one of the largest CMBS deals of the era with a pool balance of $7.9 
billion. It also showed the excesses of the day. At issuance, 203 of the loans in the pool (71.6%) had loan-to-
values of more than 100%. Today more than $2 billion of the loans are in special servicing and several of the 
properties have been turned over to the CMBS trust and the trust has lost more than $61 million to date. 
 

Property Address 
Property 
Type Cur. Bal. Comment 

Pymt 
Status 

Maturity 
Date 

Stuyvesant 
Town 

317 Avenue C, New 
York, NY Multifamily $1,500,000,000 

Workout strategy: 
foreclosure 

90+ 
days 
del. 12/15/2016 

Peter Cooper 
Village 

4 Peter Cooper 
Road, New York, NY Multifamily $1,500,000,000 

Workout strategy: 
foreclosure 

90+ 
days 
del. 12/15/2016 

One Congress 
Street 

50 New Sudbury St., 
Boston, MA Mixed Use $190,000,000 

Imminent monetary 
default Current 3/15/2014 

Bank One 
Center 

1717 Main S., Dallas, 
TX Office $180,000,000 

Imminent monetary 
default 

Less 
than 30 
days 
del. 1/15/2017 

1255 Broad 
Street 

1255 Broad St., 
Clifton, NJ Office $62,118,000 

Workout strategy: 
TBD 

60-89 
days 
del. 2/15/2017 

http://bit.ly/t0dxKa
http://bit.ly/t0dxKa
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Property Address 
Property 
Type Cur. Bal. Comment 

Pymt 
Status 

Maturity 
Date 

72 Eagle Rock 
Avenue 

72 Eagle Rock Ave., 
East Hanover, NJ Office $62,118,000 

Workout strategy: 
TBD 

60-89 
days 
del. 2/15/2017 

99 Cherry Hill 
Road 

99 Cherry Hill Road, 
Parsippany, NJ Office $62,118,000 

Workout strategy: 
TBD 

60-89 
days 
del. 2/15/2017 

119 Cherry Hill 
Road 

119 Cherry Hill Road, 
Parsippany, NJ Office $62,118,000 

Workout strategy: 
TBD 

60-89 
days 
del. 2/15/2017 

Lakeridge East 
Apartment 
Complex 

6002 - 6080 Plumas 
St., Reno, NV Multifamily $30,000,000 REO 

90+ 
days 
del. 12/15/2016 

Riverview Plaza 

16000, 16040, 16300 
Christensen Road, 
Tukwila, WA Office $21,850,000 

Imminent maturity 
default 

Nonperf. 
matured 
balloon 2/15/2012 

Peachtree 
Dunwoody GSA 
Building 

6655 Peachtree 
Dunwoody Road, 
Sandy Springs, GA Office $13,000,000 

Imminent maturity 
default 

Nonperf. 
matured 
balloon 2/15/2012 

The Covenant 
Buildings 

11330 Lakefield 
Drive, Duluth, GA Office $11,459,845 

Workout strategy: 
foreclosure 

90+ 
days 
del. 2/15/2017 

Fifty West 
8801 Folsom Blvd., 
Sacramento, CA Office $10,960,000 

Dual tracking 
receivership and 
foreclosure while 
negotiating with the 
borrower 

90+ 
days 
del. 2/15/2017 

Brandywine 
Corporate 
Center 

650 Naamans Road, 
Claymont, DE Office $9,000,000 

Workout strategy: 
TBD 

90+ 
days 
del. 12/15/2016 

Metro Executive 
Park 

10220-10240 N. 31st 
Ave., Phoenix, AZ Office $7,700,000 

Imminent maturity 
default 

Nonperf. 
matured 
balloon 2/15/2012 

Gateway 
Executive 
Center 

1048 N. 44th St., 
Phoenix, AZ Office $6,418,890 

Workout strategy: 
foreclosure 

90+ 
days 
del. 3/15/2017 

Sandy Retail 
Center 

10585 S. State St., 
Sandy, UT Retail $5,791,708 REO 

90+ 
days 
del. 1/15/2017 

Storage One 

6312 Black Horse 
Pike, Egg Harbor 
Township, NJ 

Self 
Storage $5,720,000 REO 

90+ 
days 
del. 2/15/2017 

Harbor Mini Self 
Storage 

421 Route 9, West 
Creek, NJ 

Self 
Storage $5,720,000 REO 

90+ 
days 
del. 2/15/2017 

Rivergate 
Center II 

4975 Lacrosse Road, 
Charleston, SC Office $5,679,000 REO 

90+ 
days 
del. 12/15/2013 

Ahwatukee 
Retail 

4647 E. Chandler 
Blvd., Phoenix, AZ Retail $4,821,593 

Workout strategy: 
foreclosure 

90+ 
days 
del. 1/15/2017 

Amelia Plaza 

1722 S. 8th St., 
Fernandina Beach, 
FL Retail $4,370,000 

Imminent maturity 
default 

Nonperf. 
matured 
balloon 2/15/2012 

Indian Creek 
Crossing 

4100-4112 Redan 
Road, Stone 
Mountain, GA Retail $4,080,000 

Imminent maturity 
default 

Nonperf. 
matured 
balloon 2/15/2012 

Sleep Inn - 
Beaufort, SC 

2523 Boundary St., 
Beaufort, SC Lodging $3,610,205 

Borrower has signed 
a PNL and mod 
discussions are 
underway 

90+ 
days 
del. 2/15/2017 
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Property Address 
Property 
Type Cur. Bal. Comment 

Pymt 
Status 

Maturity 
Date 

Lyons Tech VI 

6855 Lyons 
Technology Circle, 
Coconut Creek, FL Industrial $3,230,153 REO 

60-89 
days 
del. 1/15/2017 

Central Square 
Shopping 
Center 

131 - 157 Central 
Square Drive, Prince 
Frederick, MD Retail $2,842,599 

Workout strategy: 
note sale 

90+ 
days 
del. 12/15/2015 

CMBS: WBCMT 2007-C30; Special Servicer: CWCapital Asset Management 

Bonus Items 
The $105.2 million Metrocenter Mall loan that was part of Morgan Stanley Capital I Inc.'s series 2005-XLF 
CMBS, was liquidated at a loss $93.9 million. The 1.36 million-square-foot mall in Phoenix includes five-
anchored owned spaces and 525,277 square feet of inline space. 
 
The $31 million Reader's Digest HQs loan in Chappaqua, NY, that was part of Banc of America Large Loan 
Trust 2007-BMB1 was liquidated at a loss of $13.8 million. The property of 198,284 net rentable square feet is 
part of a larger, seven-building, 629,382-square-foot campus. 

Finding and Analyzing Distressed Assets in CoStar 
Join us for a Webinar on March 8; 12:00 PM - 12:30 PM EST 

"Exclusively for CoStar subscribers." 
Reserve your Webinar seat now at: 

https://www1.gotomeeting.com/register/566213792 
 

Distress assets are still out there and provide opportunities for those looking for value added investments. Are 
you taking advantage of the opportunities left behind? In our quarterly State of the U.S. CRE Market webinars we 
discussed distressed assets in the marketplace. Now, find them in CoStar. 

 

https://www1.gotomeeting.com/register/566213792

