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CRE Recovery Moribund by Indecisiveness 
Promise of Renewed Activity in First Half of 2011, Flattens Out in Second Half 

If anything has been predictable about the 2011 commercial real estate market recovery, it's that it has been 
unpredictable. For a year that began with much promise following the increased leasing activity, thawing capital 
flow and widening investor interest that characterized the second half of last year, the momentum in the market 
seems to have flattened out. 
 
This has been more baffling than discouraging to real estate professionals across the country. Key indicators 
across a wide number of local markets still hold promise for more vigorous activity. However, according to a 
survey of readers conducted by CoStar News, landlords, lenders, investors and tenants just aren't making the 
connections in the marketplace needed to jump start a sustained recovery. 
 
Bryan Cook, a broker with KW Commercial in Knoxville, TN, said commercial bankers, still shell-shocked from 
the precipitous decline in property values in the recession, are anxious to lend but still very cautious. 
 
Greg Eisenman, an associate in the Retail Service Group at Colliers International in Atlanta, said landlords are 
seeing lots of activity as tenants fish for deals. The brokers spend a lot of time working through them, only to 
have the prospective tenant pull the plug once it comes time to make a commitment. 
 
Ronald Fraser, principal/broker of Fraser Real Estate Group in Dallas, said he is seeing continued demand for 
commercial real estate by investors at the right combination of cap rate and price. But the majority are looking for 
"deals" and are for the most part unwilling to look at the reality of local market values because of the news they 
hear and read on the economy. 
 
Stuart Scott, vice president at Daum Commercial Real Estate Services in Camarillo, CA, said that the European 
debt crisis, stock market correction and continued high unemployment levels have pushed people into a frozen 
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state of indecisiveness, and that the up-again, down-again volatility that occurred in the first half of the year will 
likely continue in the second half. 
 
These views provide a summary of the comments CoStar Group received from industry professionals that it 
asked to assess first half CRE market conditions. What follows are the extended comments of others. Their 
observations, analysis and insights provide depth and color to current market conditions, and are indicative of 
other comments we received as well. 

WHY ISN'T THERE MORE VOLUME? PRICING IS AT PRE-INFLATION PEAKS 

John W. Stone, Principal and Managing Director Multifamily, Colliers International, Tampa Bay 
I specialize in multifamily, which has been the leading indicator in the industry for the past 18 months. Sales 
volume has steadily picked up in the Tampa Bay with a reported $600 million closed so far this year. This is more 
than double of what it was this time last year ($277 million). 
 
Also cap rates have dropped from a weighted average of 7% to 6.44% even though the overall quality of what 
has sold has dropped (price per unit has fallen from $74,800 to $62,600). 
 
The thing that is surprising is that the sales volume isn't considerably more! 
 
What is driving my surprise is that most economists and banks are predicting that interest rates must rise and 
most expect a 100 basis point increase by end of 2012. If market fundamentals hold true, this would suggest that 
cap rates also must rise thereby resulting in a reduction in market value. 
 
If one believes what the economist and banks are saying, then why aren't more properties being sold now while 
the pricing is at what appears to be a peak? 
 
While there are as many reasons as there are owners, the most common reason for delaying a sale is to give 
management time to increase the bottom line. Over the past 18 months average market occupancies have 
increased from 82% to 92%, concessions have dropped by almost half and rents have nudged up for the first 
time in several years. This has had a very positive impact on the NOI but can that type of growth continue? 
 
The question looking forward is can management increase NOI by 14.8% in the next 18 months? Why 14.8%? 
The reason is that 14.8% is the minimum amount you must increase NOI in order to maintain the same sell price 
if cap rates rise in step with the interest rate. 
 
Most managers I have spoken to do not believe they can affect such a large increase in NOI in the forward 
looking 18 months. Assuming this observation has any merit, then banks and owners interested in maximizing 
their sale price should be selling now rather than waiting. 

WHAT'S UP WITH VALUE ADD? FUNDAMENTALS CAN'T SUPPORT THE RISK 

John B. Collins, Senior Vice President/Principal, Lee & Associates, Newport Beach, CA. 
The most surprising trend is the investment community's appetite for "value added" office investments in Orange 
County since there has been no evidence of rental rate growth and virtually no positive absorption. The lowering 
of rental rate prices hasn't increased demand. 
 
Moreover, the large supply of underperforming buildings will make it very difficult for these "value added" 
investors to see rental rate growth because so many buildings are treading water and for the foreseeable future 
they will undercut what value added investors need to shore up their underperforming assets. 
 
On the industrial front the most surprising trend has been the staying power of the Orange County industrial 
ownerships and reluctance to sell. Lease rates have dropped much more than the corresponding sale prices. 
However, the "old line" individual ownerships are reluctant to re-invest and improve their buildings. While cash 
strapped small-cap and mid-cap industrial businesses/tenants who are having a hard time getting loans from 
lenders are not able or don't want to dip into their cash reserves to improve buildings. 
 
I do not anticipate sale prices to drop much but I also do not expect tremendous appreciating in the near term for 
building sales. Lease rates will stay depressed for quite some time. 

(please continue reading on page 4) 
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$500 Million in Notes & Commercial REO 
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(CRE Recovery continued from page 2) 
There will be periodic "distress" sales that illustrate that an owner ran out of staying power and sold quickly. 
There will also be periodic "high" prices illustrating that: 

 A good manufacturing or engineering business really wanted to buy, 

 The building price was relatively small in the businesses overall proforma, 

 The lack of supply provided few options, but that owner wanted to buy and the price was still good 
relative to peak pricing, and 

 Interest rates are great. 
 
I expect "value added" investors to be surprised and disappointed that their investments will not hit the targets 
that they have proforma'd. 
 
Office and industrial tenants will be able to find tremendous opportunities in well located and functional buildings. 
Unfortunately many won't take advantage of this -- causing the good opportunities to lease to last for 18-plus 
months. The great/good sale deals will still be available but the supply of quality buildings in good locations is 
limited. 
 
Buyers should realize that inflation is coming and if you buy a building and secure a great loan, when inflation 
hits, you will be well positioned for great asset appreciation. Buying a bad building at a lower price will most likely 
not produce a better investment than buying a good building at a slightly higher price. 

FUNDAMENTALS SOMEWHAT FRAGILE 

Jonathan Larsen, Executive Managing Director, Transwestern, Los Angeles, CA 
I would have to say with regards to the Los Angeles office market that fundamentals are still somewhat fragile. 
 
We are lagging behind other comparable-sized metros in the recovery and to be totally honestly I think only 
Washington DC and San Francisco nationally have shown real sustained progress. Los Angeles is lagging in this 
recovery and has not exhibited a significant decrease in its office vacancy rate, a significant pattern of increased 
absorption, rising rental rates or pattern of an increase in leasing activity that New York, San Francisco, 
Washington D.C. or for that matter Chicago has witnessed in the last few quarters. 
 
With that being said, the Los Angeles office market's recent acquisitions really have not been justified by market 
fundamentals but are the result of a mixture of overcrowding and attractive relative pricing, relative to other major 
metros in the limited core plus and value add pool we have here. 
 
The speed at which our local investment market has so comfortably gotten back to normal levels (surpassing 
pre-recessionary highs) in spite of still fragile fundamentals is surprising. 
 
The most relevant trend, though, has been the continuing downsizing and renewal activity as firms look at 
efficiency and cost savings as well as the ability to move up in quality and location. As this space comes back to 
the market, it will be interesting to see how this balances out with the demand. 
 
I expect to see continued interest in investments in Los Angeles. Los Angeles has become a great commercial 
property investment market for international investors, as far as being a safe place to invest with long term 
growth versus other alternatives of international grade. I think this trend will continue into the near future six 
months as excess capital looks for returns and looks to Los Angeles as a bargain alternative to more costly 
markets or to other second tier overpriced markets that are not global gateways. 
 
This shift in demand, which is already occurring, will continue to flush out assets from all avenues: off market 
deals, banks, special servicers to a hopefully more normal distribution. 

DIFFICULT TO ACHIEVE MOMENTUM 

Jason Wolf, Senior Vice President – Office, Colliers International, Mount Laurel, NJ 
The most surprising trend during the first half was how difficult it has been to achieve any kind of momentum. 
The first quarter of this year was encouraging, and then activity decelerated sharply during the second quarter. 
 
This was similar to the trends during the second quarter of last year when the stock market volatility impacted 
business decisions and activity slowed due economic jitters. 
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South Jersey has been one of the more active investment submarkets. The major REITs, Liberty Property Trust 
and Brandywine Realty Trust, have been selling non-core assets. 
 
In Southern New Jersey and also in the Pennsylvania suburbs, there are a numerous properties in special 
servicing or that have been taken back by the lenders. As these assets are stabilized, we could see a wave of 
properties on the market. This may be the actual real estate or the debt on the properties. 
 
There are some large requirements in the market, so we are hoping that activity will be picking up during the third 
and fourth quarters. We don't anticipate any increase in rents, but if activity increases, some of the landlords may 
start pulling back incentives on some of the upper-tier buildings. 

AN UPTICK THAT FLATTENED OUT 

Bill Gladstone, Principal, Bill Gladstone Group, Camp Hill, PA 
There was an uptick in activity, although prior to the end of the second quarter it did start to flatten out for the 
larger deals. There still seems to be that surge in smaller deals- sales and leases (aggregate value) under 
$400,000. 
 
Most surprising is that land development looked like it was going to take off in the first quarter, but it fizzled by 
the end of the second quarter. In the first half of last year, we had one, maybe two, land development plans 
submitted to municipalities for their approval. This year at the same time we have five. But there is an end in 
sight - it has started to level off. 
 
Office leasing is still making its comeback - slowly but with stability. Office is the precursor of jobs; more office 
space leased, more jobs are being created. This was also true in the flex market and to some degree in the big 
box warehouse market as proposals actually started turning into deals by the end of the first quarter and 
beginning of the second quarter. 
 
I don't know that we will see a noticeable difference in anything related to real estate in the second half of 2011. 
The second half of 2012 is probably more likely to show more than just a small uptick in the market. 

CORPORATIONS FINALLY LOOKING AT THEIR LONGER TERM RE NEEDS 

Peter D. Reed, Principal, Commercial Florida Realty Services, Boca Raton, FL 
Corporations are finally making decisions on their mid- and longer-term real estate needs. We have seen more 
companies looking out 60+ months rather than the 12 to 24 months that was more the norm the last couple of 
years. One would hope that these longer-term lease commitments will help satisfy the new loan underwriting 
conditions. 
 
The cautious optimism we are seeing from our clients and overall. Other than the national debt ceiling challenge 
that will get worked through. That and fact that decisions are being made on corporate real estate side should 
help with a more steady flow of business the remaining part of the year and into 2012. Hopefully some of this 
optimism will spill over to the lending side, but that has yet to be seen in South Florida. 
 
I would hope that we see some properties coming to the market for sale from the loan servicers. There is a 
tremendous amount of properties in some form of foreclosure and those properties being brought to market and 
eventually sold, and or recapitalized will help in the overall real estate recovery. However, we will need the help 
of lending sources to assist in this process and that has yet to seen. 

A BANKING POLICY THAT LACKS SENSE 

Michael Buls, Principal, Buls Hodge Consulting, Austin, TX 
The national application of a policy of no significant commercial loans is stifling the growth in the areas of the 
country, like Austin, where good performing loans can be made. This is coupled with the bizarre policy of not 
refinancing balloon notes on performing real estate, or demanding an unrealistic reduction in principle. It is 
devastating to the recovery and expansion in cities on the verge of a boom like Austin. 
 
With the Austin Market starting at around 20% vacancy at the first of the year, the first two quarters were 
dominated by large blocks of space being taken down by companies relocating to Texas or expanding their 
Texas operations. 
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But the contradiction was that the small market 5,000 to 20,000 square feet was almost non-existent. As we 
approached the end of the second quarter, the small market picked up. It appeared to be a trickledown effect as 
the increased economic activity allowed smaller professionals to increase space, or open new offices. 
 
In some form or fashion, development of significant flex space or existing site plans will take place to fill the gap 
of dwindling space for large users of 20,000 to 100,000 square feet. With citywide occupancy of Class A 
apartments at 95% there will be big push to get some apartments built. 

FINANCING GAP BETWEEN INSTITUTIONAL VS. NON-INSTITUTIONAL 

David B. Duckworth, Vice President, Flagler Real Estate Services LLC / ONCOR International, Boca 
Raton, FL 
The volume of transactions in South Florida in the first quarter was mostly attributed to institutional grade 
property sales. But that did not translate into more sales of the smaller non-institutional grade investment 
properties. 
 
Financing is non-existent right now for non-institutional investment properties and that is causing the gap 
between institutional and non-institutional properties to widen significantly. 
 
The private investor that has significant cash at their disposal is looking for bank-owned distressed properties. 
 
We are starting to see banks take back more significant assets this year. In the past 18 months, most of the bank 
owned inventory comprised of smaller, owner-occupied product or land. 
 
I expect to see more foreclosures of Class B and C office buildings or note sales, and as a result values will 
continue to decline. That trend will continue until the rental market stabilizes and we start to see strong positive 
absorption. 

DEBT MARKETS STILL VERY SKITTISH 

Juan Vega, Jr., Senior Vice President, Carter, Tampa, FL 
The most surprising trend is how little capital is making it to the streets. Private equity has been a challenge as 
private investors are looking at an investment from every angle before they risk their money. 
 
The debt markets are still very skittish as banks are still deleveraging as well. If someone wants to buy land, the 
best they can do currently is 50% LTV, on a 2-year term. 
Banks just do not want land or speculative real estate at this time, as they are still paying back the TARP moneys 
and increased required reserved figures due to recent changes in the laws. 
 
Ceteris paribus, I expect this market is going to be in a state of Ground Hog Day for the next few years. As jobs 
increase in the Florida market, that is when you will see housing start to turn around, affecting the industries that 
build the houses. 

CASH IS OUT THERE, BUT SELLERS EXPECT HIGHER PRICES 

Brian Duncan, Partner/Sales & Marketing, Tyler - Donegan Real Estate, Ijamsville, MD 
We recently did one small deal in which both the bank and SBA were quick to lend-fund and close. Granted it 
was a small deal 13,200 square feet that was a cold lit shell that needed TI funding as well. 
 
We see a lot of small deals and investment deals, less of the 30,000- to 50,000-square-foot deals. I also know of 
a $10 million deal where the bank gave a very aggressive rate on a nearly 50% occupied building that allowed it 
to cash flow. Which is awesome. 
 
There is a definite appetite to purchase from traditional investors with cash. I seldom see strong end-users on 
the purchase side. The investors will drive sales. 
 
It appears that large institutional buyers have the capital to buy appropriately priced office, retail and industrial 
facilities. Not really shocking but until we see the return of the mid-size investor and mid-size buyer the region 
will have higher than desired vacancies, which will in turn create more opportunities for investors to pick up 
deals. 
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Sellers are still having issue with market values and at times are still expecting pre-bust prices. 

SIGNS OF SOME RECOVERY BUT NOT ENOUGH TO DRIVE OCCUPANCY 

Ron Murfin, Executive Vice President / Director of Sales, Penn-Florida Cos., Boca Raton, FL 
There are signs of some turnaround but while activity has picked up, net vacancy decrease has not been 
significant. This is partially due to continued failures by companies weakened by market conditions but that 
should level off during the second half of the year. 
 
There have been an increasing number of companies entering the market that require some or all of the 
following: downsized space, reduced occupancy expense, more convenient location, more amenities, 
concessions in the way of free rent and/or additional tenant improvements. 
 
The most relevant aspect of the increase in activity is shorter lease terms with lower rental rates. Landlords are 
generally agreeing to the lower rates but requiring shorter lease terms so that the lower rates will not have an 
adverse effect on the long term valuation of the building. 
 
We expect to see more of these lower rates on smaller spaces however, by year end, the trend will be reversing. 
 
The market will not see new product in the near future and vacancy rates in general are leveling off. The first 
quarter of 2012 should see a decrease in vacancy rates with stabilized lease rates. 

NOTHING BEATS A RECESSION LIKE SHOPPING IN NEW YORK 

Steve Rappaport, Senior Managing Director, Sinvin Real Estate, New York, NY 
My practice area is store leasing and my niche is downtown Manhattan. Within that frame work, my response is 
simple. Business has been great, trending toward incredible. 
 
That began not just in the first half of this year, but early on in 2010. Why? A weak dollar bolstered tourism, Wall 
Street recovered, and the famous resiliency of this city. Manhattan's attraction is its vibrancy and creativity, which 
could not be dampened by any economic slowdown. 
 
New York is a city of immigrants -- a magnetic draw for people from all over the country and the world. This 
fueled a quick recovery in the neighborhoods where I work. I represent relatively small spaces, on average 1,000 
to 2000 square feet. 
 
Leasing rates lowered in the depths of the recession. That attracted, rather than frightened entrepreneurs. First 
timer retailers and seasoned small store owners sensed opportunity and began taking space long before the 
corporate world felt safe to expand. 
 
Now that both are again in the picture, the result is a distinct lack of available space in the primary stretches. For 
example, on Bleecker, Spring, and Prince streets, there are hardly any vacancies. And even on secondary 
blocks, is it becoming hard to find a good store. 
 
This problem is especially acute in the food business. There is much less useable space available for this 
requirement than what is sought. I have literally 20 customers for any decent store. Good for landlord's. Not so 
good for tenants. 

OWNER-USER INDUSTRIAL PICKING UP 

Neil Sawicki, President/Broker, Global Real Estate Advisors Inc., Cleveland, OH 
I see the banks getting very aggressive on owner-user industrial facilities and they have loosened up their belts a 
little on the credit. I have completed four deals within the past week and the banks were very cooperative and 
worked well with my clients. The banks we used were Citizens, Huntington and Charter One. 
 
We are seeing a lot of small CNC machine operators growing, expanding and merging with others. I also see a 
lot more companies starting to rebuild inventory on the industrial side. 
 
On the retail side we are seeing more new retailers getting into the market on a small scale. 
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Investment real estate seems to have hit a block with the banks. Banks still have not opened up to financing any 
type of investment property. We have buyers but no source of funding for investment properties. 
 
I expect to see a slow and gradual increase in the manufacturing - industrial sector. I see the effects of 
transportation costs, natural disasters in Japan, China and overseas bringing back the manufacturing in the U.S. 
I also feel the labor costs will rise in the foreign markets making us more competitive in the global market. 

ONE GOOD DEAL CAN MAKE A DIFFERENCE 

Donald N. Noland, Jr., Director New England Research, Cushman & Wakefield of Massachusetts Inc., 
Boston, MA 
During second quarter, Vertex announced plans to build new 1.1 million-square-foot headquarters and laboratory 
space in the Seaport district, which is just adjacent to the Financial District, the core area of the CBD. This 
transaction will change the landscape in the Financial District for years to come relative to diversification of 
tenant base and expected transaction activity to follow. This was one of the largest transactions on record in the 
Boston CBD and is a relocation to the CBD from Cambridge market. Demand in the Financial District market will 
improve with the Vertex announcement. 
 
I expect to see a continued tightening of available space in the upper floors (greater than floor 16) in the 
Financial District's class A office towers. In addition, the already recovered Back Bay submarket (6.3% current 
vacancy) will drive tenant requirements to the Financial District. 

Follow Me on Twitter for Daily Watch List News 

Source Lending and Investment Opportunities Direct from Sponsors 
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Hotel Demand Continues to Outpace Room Rates 
By: Randyl Drummer 
Average daily room rates (ADR), an important metric for lodging company profitability, continue to lag even as 
the hotel sector recovers and occupancies rise amid little new supply, according to PKF Hospitality Research 
(PKF-HR). 
 
PKF-HR forecasts that the demand for U.S. hotel rooms will increase a solid 4.9% in 2011, while average rates 
paid by guests will rise a more modest 2.4%. 
 
The ability to raise room prices directly benefits a hotel operator's earnings. However, improved occupancy, 
rather than increasing room pricing, has driven the rise in hotel revenues since the lodging recovery began in 
first-quarter 2010. 
 
"Given the headwinds created by stagnant employment and continued weakness in the housing sector of the 
economy, it is somewhat surprising that hotel demand continues to bounce back as quickly as it has," said R. 
Mark Woodworth, president of PKF-HR. "Offsetting the surge in demand, however, has been relatively sluggish 
increases in room rates. And as hotel owners and operators know, it is ADR growth that powers profits." 
 
Robust increases in demand and limited new development suggest that hoteliers should be able to aggressively 
start raising rates, Woodworth noted. However, competition is intense for the dollars of a rising number of 
business and vacation travelers, and with a few exceptions, consumers have found an ample supply of available 
hotel rooms this summer. 
 
"ADR, much like lease rates for commercial properties, are far harder to increase than occupancy rates," said 
Chris Macke, senior real estate strategist for CoStar Group, Inc. "While constrained supply has provided the floor 
for hotel performance, only increased demand will raise the current ceiling on ADR." (Follow Chris Macke on 
Twitter) 
 
Demand hasn't yet risen enough to push strong rent growth. PKF is forecasting that only 12 of the 50 largest 
U.S. lodging markets will achieve occupancies in 2011 greater than their long-term averages. Not until 2013 will 
the majority of those 50 markets exceed their broader occupancy average. 
 
However, at worst, the projections amount to a slight slowdown or lengthening of the U.S. lodging recovery. 
Analysts expect stronger room rate growth in the second half, and PKF-HR forecasts that ADR will accelerate to 
5.5% next year and 5.8% in 2013. 
 
Prompted by a souring outlook for the broader U.S. economy this year by Moody’s, PKF-HR last month revised 
its March forecast for 2011 revenue per available room (RevPAR) growth downward slightly from 7.1% to 6.9%, 
and from 8.9% to 8.7% for 2012. 
 
"Our June [revised] forecasts show that the length of the recovery for the U.S. lodging industry has been 
extended a bit, but we are definitely on an upward trajectory," said Dr. Jack Corgel, professor of real estate at the 
Cornell University School of Hotel Administration and senior advisor to PKF-HR. "Travelers are returning to the 
road despite the slowing economy, new supply is not an obstacle and hotel managers are effectively controlling 
their costs." 
 
Recent weekly numbers from Smith Travel Research (STR) showed year-over-year increases in all three key 
performance indicators in the week ending July 2. Occupancy rose 5.8% to 67.1%, ADR rose 3.9% to $100.77 
and RevPAR finished the week up 9.9% to $67.66. 
 
Hotel companies heartened by rising occupancy may have pushed room rates too hard earlier in the year, 
hurting overall RevPAR growth, said Joshua Attie, lodging REIT analyst for Citi in a note to investors. But a 
combination of better yield management and strengthening business travel now positions the hospitality industry 
for improved pricing and margins in second-half 2011 and through 2012, Attie said. 
 
All indications show that the recovery, which began with per-room revenue increases in upper-tier properties in 
2010, is spreading across the rest of the lodging spectrum this year. Luxury properties will continue to enjoy the 
strongest RevPAR gains in 2011 at 10%, followed closely by properties in the upscale segment at 9.4%. 
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RevPAR for upper mid-scale, mid-scale and economy hotel chain categories will grow more slowly, ranging from 
4.3% to 5.7% this year, as developers ramp up the supply of select-service, boutique, and extended-stay hotels 
popular among travelers, Woodworth said. 
 
In 2012, PKF-HR forecasts per-unit revenue growth will exceed 10% in luxury, upper-upscale and upscale 
properties. The upper-midscale will increase by 8.7% next year, while midscale and economy properties should 
both see a 6.6% RevPAR boost. 
 
Despite the smaller-than-expected room rent gains, PKF-HR projects that hotel unit-level net operating income 
(NOI) will rise 11.7% this year. in 2011. As room rates begin to drive RevPAR, the consulting firm estimates profit 
growth will jump to nearly 18% in 2012. 

Follow Me on Twitter for Daily Watch List News 

Rising Sales Volume, Deal Value Show Continued Investor Faith In CRE 
By: Randyl Drummer 
Led by a near doubling in the average dollar size of transactions, year-over-year commercial real estate sales 
volume rose more than 150% in May, according to the latest release of the CoStar Commercial Repeat Sale 
Indices 
 
The average price of an investment-grade transaction was $33.2 million in May -- nearly double the average of 
$16.9 million in April -- while the average dollar size for general commercial property deals was $1.7 million, up 
slightly from $1.65 million the previous month. 
 
The dollar volume of investment-grade sales also continued to rise significantly in May, jumping more than 191% 
on a year-over-year basis. Consequently, investment-grade sales comprised nearly four-fifths of the total CRE 
sales volume pie, jumping to 79.2% in May from 61.9% the previous month. General-grade property sales 
volume rose 62% in May from a year ago. 
 
"The May pricing increase reported this week, combined with the robust increase in monthly sales volume, 
shows that investors continue to seek out commercial real estate during uncertain times," said Chris Macke, 
senior real estate strategist for CoStar Group, Inc. 
 
Macke said a number of large recapitalizations in New York City helped drive up the average dollar size of May 
sales transactions. 
 
"This is good because it signals a matching up of the money on the sidelines with those who need it, but for 
whatever reason haven't been attracting that capital to date," Macke said. 
 
Investment-grade property sales volume in the 10 largest U.S. markets decreased to 38.7% of total commercial 
sales in May, falling below the two-year average of 45.8%, CCRSI data showed. Yield-hungry institutional 
investors have extended their searches for deal beyond the major metro areas as bidding for top-tier properties 
has driven up pricing in the most coveted U.S. markets. 
 
"Investors are being forced to look elsewhere to get the returns they are seeking, but maybe most importantly, 
they're feeling confident enough to chase those higher yields," Macke observed. 
 
For the composite index, the percentage of total property trades that are distressed declined slightly from 29.4% 
in April to 28.3% in May, the lowest level since December 2009. The percentage of distressed sales in the 
investment-grade index declined to 32.8% in May from 41% the previous month. 
 
By property type, the highest proportion of distress in May was in the hospitality sector at 37.8%, followed by 
multifamily at 30.9%, office at 27.1%, retail at 26.7% and industrial at 23%. 
 

http://twitter.com/mheschmeyer
mailto:rdrummer@costar.com?subject=Repeat%20Sales
http://bre.ad/0d0q38
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The CCRSI tracked more than 829 repeat sale transactions in May, down slightly from 854 in April. However, 
2011 overall has seen significant upward movement in sale pair volume since 2009. January of that year 
appears to have been the cyclical low point of the downturn in terms of pair volume, when 385 transactions were 
recorded. Since its inception, the CCRSI has recorded more than 100,000 repeat sale transactions. 
 
Sales of properties that previously traded hands between the boom year of 2005 and the early part of the down 
cycle in 2008 experienced an average annual loss of 6% in May. That’s the lowest since December 2009, but 
still 15 times greater than the average loss of just 0.4% for transactions with a prior sale date during between 
2009 and 2010, the depths of the real estate down cycle. 
 
"Clearly, we are seeing, as we do in every cycle, that location can be trumped by poor timing decisions such as 
buying at the top of the market," Macke said. 
 
The CoStar Composite Commercial Repeat Sale Index increased by 1.6% in May and is now 6.8% below the 
same period last year, and 34.4% below its August 2007 peak. The Investment Grade Commercial Repeat Sale 
Index increased 4.4% in May and is now 5% above the same period last year, and 35% below its peak nearly 
four years ago. 
 
CoStar’s General Grade Commercial Repeat Sale Index increased by 0.9% in May, now sitting at 8.6% below its 
year-ago level, and down 34.5% from the August 2007 peak. 
 
CoStar will present the mid-year and quarterly updates of the national and regional indices in the June data 
release scheduled in early August. 
 
Editor's Note: Please join CoStar Senior Real Estate Strategist Chris Macke online on Thurs., 7/14, 3 p.m. ET, 
12n PT for our live discussion of the latest CCRSI findings and emerging data trends (Follow Chris Macke 
on Twitter) 

Outgoing FDIC Chair Sheila Bair Says Goodbye & Real Estate Is To Blame 
In her last Capitol Hill appearance before retiring Sheila Bair, now retired chairman of the Federal Deposit 
Insurance Corp. (FDIC), said the bank insurer still needs to keep its focus on real estate. The financial crisis was 
rooted in real estate and is the primary hindrance to economic recovery. 
 
"The fact that so many residential and commercial properties are currently underwater goes a long way to 
explaining the continuing weakness of the small business sector, which is so important to the creation of new 
jobs," Bair said. "Almost half of the liabilities of nonfarm noncorporate businesses are secured by real estate, 
both residential and commercial." 
 
"The large and persistent declines in real estate values in many areas of the country have hurt both the demand 
for small business products on the part of their Main Street customers as well as the ability of small businesses 
to borrow against the real estate collateral they own," she said. 
 
"Although the real estate market downturn is now entering its sixth year, signs of recovery remain elusive," Bair 
said. "Approximately 2.25 million mortgages remain mired in a foreclosure process that has been slowed by 
inefficiencies on the part of mortgage servicers, by deficiencies in the their handling of the legal paperwork, and 
by a frustrating inability to move quickly enough to modify troubled loans while there is still a chance to keep 
them out of foreclosure." 
 
Over the longer term, Bair said, the FDIC's highest regulatory priority should be placed on returning the banking 
industry to a primary focus on safe and sound lending that supports real economic activity. 
 
Bair is taking a couple of months off and then will join the Pew Charitable Trusts in September as a senior 
adviser, providing counsel to the nonpartisan group on matters of fiscal and economic stability. 
 
FDIC vice chairman Martin J. Gruenberg has assumed the role of acting chairman. 
 

https://www1.gotomeeting.com/register/571118833
http://twitter.com/#!/CoStarMacke
http://twitter.com/#!/CoStarMacke
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Meaningful Drop in CMBS Delinquencies 
An increase in loan resolutions coupled with a slowdown in new defaults led to the first meaningful drop-off in 
delinquencies in eight months, according to June CMBS data. 
 
For the first time since the credit crisis began in 2008, the CMBS delinquency rate has fallen for two consecutive 
months, according to commercial mortgage data provider Trepp LLC. After a modest reduction in May, the 
delinquency rate fell sharply in June. 
 
Unfortunately, the rate reduction was driven primarily by a sharp spike in loans being resolved with losses, rather 
than delinquent loans actually curing, Trepp reported. 
 
According to Trepp, more than $1.8 billion in CMBS conduit loans were resolved with losses in June, indicating 
that special servicers continue to accelerate the pace at which they are dealing with troubled loans. 
 
Fitch Ratings noted that June marked only the third time that delinquency rate fell by 15 basis points (bps) or 
more. 
 
"CMBS delinquencies are likely to remain somewhat volatile with fairly large month-over-month fluctuations," 
said Mary MacNeill, Fitch Ratings' managing director. Many loans in special servicing range from $100 million to 
over $1 billion so the ultimate outcome of these loans could notably swing the delinquency index." 
 
Approximately $2.5 billion of previously delinquent Fitch-rated loans were resolved or liquidated in June, 
representing the second-highest one-month total on record. These resolutions outweighed $1.8 billion of new 
defaults, bringing down the overall delinquency rate by 17 basis points (bps) to 8.64%. 
 
Of the $1.8 billion of new delinquencies counted by Fitch Ratings in June, $962 million (54%) corresponded to 
office-backed loans. The office-specific delinquency rate is 6.14%, a record for the sector, but still below the 
weighted-average rate for all loans. The office sector is the only property type for which Fitch Ratings maintains a 
more negative outlook. 
 
Current delinquency rates by property type are as follows. 

 Multifamily: 15.69% (from 16.37%), 

 Hotel: 13.85% (from 13.89%), 

 Industrial: 9.89% (from 10.10%), 

 Retail: 6.84% (from 7.03%) and 

 Office: 6.14% (from 5.81%). 

Follow Me on Twitter for Daily Watch List News 

Pru Getting Back into CMBS Origination 
Prudential Mortgage Capital Co. and affiliated funds of Perella Weinberg Partners' Asset Based Value strategy 
have formed a joint venture to originate commercial mortgages for future securitization. 
 
The joint venture combines Prudential Mortgage Capital finance expertise with Perella Weinberg Partners' Asset 
Based Value strategy's real estate lending and principal investing experience. Prudential Mortgage Capital is the 
commercial mortgage lending business of Prudential Financial Inc. 
 
Loans will be originated through Prudential Mortgage Capital, then warehoused and securitized by the joint 
venture, and serviced by Prudential Asset Resources, one of the largest commercial/multifamily servicers in the 
industry. 
 
"Participation in the re-emerging CMBS market is critical to maintaining our leadership position in the commercial 
mortgage arena," said David Twardock, president of Prudential Mortgage Capital. "This is an excellent 
opportunity to leverage our national origination network and expand the financing options we provide for our 
borrowers. We are proud of our relationship with Perella Weinberg and look forward to working with them 
through this joint venture to better meet our clients' needs." 

http://twitter.com/mheschmeyer
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The new venture enables Prudential Mortgage Capital to provide its borrowers with access to the commercial 
mortgage backed securities market without creating a new CMBS warehouse, following the divestiture of 
Prudential's commercial mortgage securitization business in 2008. 

Follow Me on Twitter for Daily Watch List News 

Google +-Sizes its Housing Tax Credit Fund 
Google Inc. has added $27.6 million to invest in low income housing tax credits. 
 
Aegon USA Realty Advisors LLC, the commercial real estate investment and manager of the Google fund 
(Garnet LIHTC Fund XXV LLC) has added an additional property to the fund with the new Google investment. 
 
The new property, Charlesview Housing LP in Boston, MA, will be a community composed of 22 three- to five-
story buildings with 240 units for families, a parking garage, commercial space and community space. The fund 
will provide a major source of financing for the project. 
 
Several tranches of the fund closed earlier this year and included a $28 million investment in two low-income 
housing developments in Minneapolis, MN, (Riverside Plaza Apartments) and Sante Fe, NM, (Villa Alegre Senior 
Apartments) and a $47 million investment in Honolulu, HI, (Towers at Kuhio Park Terrace). 

Landlords Objecting In Mass to Proposed Borders Group Sale 
A growing list of Borders Group landlords, including The Macerich Co., RREEF, The Related Cos., Centro 
Properties, Cousins Properties, Federal Realty Investment Trust, Glimcher Properties, Taubman Properties, 
AEW Capital Management, Urban Retail Properties and as many as 50 others, are asking the bankruptcy court 
to slow down the process of selling Borders to the group that owns the Book of the Month Club. 
 
Direct Brands LLC, a direct marketer that owns the Book of the Month Club business, has bid $450 million for 
bankrupt Borders Group Inc. bookseller. If Direct Brands succeeds in its bid, Borders would continue in business 
as a retailer, however, Direct Brands has not identified which contracts and leases it would assume. 
 
According to objections filed with the bankruptcy court overseeing Borders reorganization, the proposed sale and 
an auction procedure will result in the landlords "having no idea of whether their leases are part of any going 
concern package until after their deadline to object to the sale, after the auction, and it appears, after the 
proposed sale hearing. In addition, the process seeks to exclude landlords from the auction, further shielding 
them from any meaningful participation." 
 
A hearing on the sale/auction is currently scheduled for this Thursday July 14. The auction is scheduled for next 
Tuesday. 
 
The ' joint objection also claims that because there is no guarantee that the Direct Brands can or will close on the 
transaction, Borders also has "secured a back-up bid from a consortium of liquidation firms. There is similarly no 
assurance that the stalking horse bidder, if successful, will even operate one of the 273 remaining stores." 
 
According to the landlords, the current process as proposed denies them essential protections and "virtually 
precludes an affected landlord from any ability to fairly conduct an evidentiary hearing should it contest the 
assignment." 
 
The landlords are asking the court to modify the proposed procedures and timing. 

Follow Me on Twitter for Daily Watch List News 
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Bank of the Commonwealth (i.e. Virginia) Exploring Strategic Options 
The Federal Reserve issued a prompt corrective action directive requiring Bank of the Commonwealth in Norfolk, 
VA, to increase its capital in 30 days, enter into a merge or face forced regulatory action. 
 
The directive also imposes restrictions on capital distributions, deposit rate restrictions, and restrictions on asset 
growth and branching. 
 
The bank's parent company, Commonwealth Bankshares Inc., said it is expediting efforts to increase the bank's 
equity position. 
 
Commonwealth has been working with FIG Partners LLC of Atlanta and McKinnon & Co. of Norfolk to explore 
strategic options. 
 
"Our portfolios are basically now clean, especially for the larger credits," said Commonwealth Bankshares 
President and CEO Chris Beisel. "We have made a lot of progress in the past year of working through our 
problem credits. Unfortunately, our capital levels have suffered as a result. Yet, this point was the point we 
needed to get to in order to fully identify and quantify our problems followed by setting a corrective course which 
has been accomplished." 
 
Bank of Commonwealth has approximately $1 billion in assets and operates 21 offices in Hampton Roads, VA, 
and northeastern North Carolina. About one-fourth of its assets are CRE properties on which it has foreclosed or 
delinquent or restructured loans. 

Follow Me on Twitter for Daily Watch List News 

One Chicago Bank, Two Colo Banks Fail 
Regulators closed and sold three banks in the past week after closing only four in June. 

FIRST CHICAGO BANK & TRUST 

First Chicago Bank & Trust in Chicago was closed and placed in receivership with the FDIC, which sold certain 
assets to Northbrook Bank & Trust Co., part of Wintrust Financial Corp. 
 
First Chicago Bank & Trust had approximately $959.3 million in total assets and operated seven bank locations. 
 
Northbrook Bank & Trust will pay the FDIC a premium of 0.5% to assume all of the deposits and agreed to 
purchase approximately $880.7 million of the failed bank's assets. 
 
The FDIC and Northbrook Bank & Trust Company entered into a loss-share transaction on $699.8 million of First 
Chicago Bank & Trust's assets. 
 
As of March 31, First Chicago reported holding $139 million in foreclosed, delinquent or restructured CRE 
assets. Its REO assets made up about $23 million and it listed $62 million of CRE loans in nonaccrual status. 
 
The FDIC estimates that the cost to its DIF will be $284.3 million. 

COLORADO CAPITAL BANK 

First Citizens Bank, a subsidiary of Raleigh-headquartered First Citizens BancShares, entered into an agreement 
with the Federal Deposit Insurance Corp. (FDIC) to purchase substantially all the assets and assume the 
majority of the liabilities of Colorado Capital Bank of Castle Rock, CO. 
 
The Colorado Division of Banking closed Colorado Capital Bank and appointed the FDIC as receiver. 
 
The transaction includes seven branch locations (Boulder, Castle Rock, Denver, Colorado Springs, Greenwood 
Village, Edwards and Parker), mostly running north and south of Denver, from Boulder through Denver and 
south to Colorado Springs. 
 

http://twitter.com/mheschmeyer
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The purchase complements seven Colorado branches currently operated by First Citizens Bank. 
 
On March 31, 2011, Colorado Capital Bank reported total assets of $717.5 million and net loans and leases of 
$598.7 million. Of its assets about 30% were related to distressed commercial real estate. 
 
Under the terms of the agreement, First Citizens Bank has the option to purchase any owned bank premises or 
to assume the leases on any or all of the banking offices. The loans and other real estate owned by Colorado 
Capital Bank and purchased by First Citizens are covered by a loss-share agreement between the FDIC and 
First Citizens, which provides protection against losses to First Citizens Bank. 
 
The FDIC estimates that the cost to the Deposit Insurance Fund (DIF) will be $283.8 million. 

SIGNATURE BANK 

Points West Community Bank entered into a purchase and assumption agreement with the FDIC as receiver for 
Signature Bank in Windsor, CO. 
 
Point West will acquire all deposits, Signature's three branches and substantially all of the assets of Signature 
Bank. All deposits are being assumed by Points West with no losses to any depositor. 
 
As of March 31, 2011, Signature Bank had approximately $66.7 million in total assets. 
 
The FDIC estimates that the cost to its DIF will be $22.3 million. 
 
Despite the slower pace of failures in the last few months, Trepp LLC, a commercial mortgage data provider, 
said it more than 1,000 banks are on its watch list, with nearly 250 banks at very high risk levels. 
 
Commercial real estate exposure was the main driver behind problem loans for the four banks that failed in June. 
Commercial real estate (CRE) loans comprised $91 million (or 77%) of the total $119 million in nonperforming 
loans at the four failed banks. Construction and land loans made up $57 million or 48% of the total, while 
commercial mortgages comprised $34 million (29%) of the total nonperforming pool. 

Follow Me on Twitter for Daily Watch List News 

Three Former GM Facilities Sold in Ohio and Michigan 
Three former General Motors Corp. properties in Ohio and Michigan have been sold in separate transactions, 
with each of the purchasers planning to redevelop the sites to bring new jobs and economic opportunities to their 
respective communities. 
 
The properties were sold by The RACER Trust, created in March by a U.S. Bankruptcy Court to clean up, 
redevelop and sell 89 former GM facilities in 14 states. 
 
"The mission of The RACER Trust is to help revitalize America's auto communities by bringing new jobs and 
economic opportunity," said Elliott P. Laws, the court-appointed trustee of The RACER Trust. RACER stands for 
Revitalizing Auto Communities Environmental Response. 
 
The properties are in Parma and Moraine, OH, and Wyoming, MI. 
 
In Parma, a former GM transmission plant was sold to an Ohio-based development firm, 54 Chevy LLC (a 
reference to the property's address at 5400 Chevrolet Blvd.). 54 Chevy LLC plans to market the existing 
527,000-square-foot building, and redevelop the 60-acre facility to attract "green" manufacturing jobs to the 
community. RACER sold a separate six-acre tract to the City of Parma for construction of a stormwater retention 
pond, infrastructure that was necessary to facilitate the sale. 
 
In Moraine, a former GM assembly plant site of approximately 400 acres, was sold to Industrial Realty Group 
(IRG), a Downey, CA,-based development firm. IRG renamed the property Progress Park, and has plans to 

http://twitter.com/mheschmeyer
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divide the property, which includes a 4-million-square-foot facility, among multiple tenants that would employ up 
to 2,000 people. 
 
In Wyoming, MI, developer Lormax Stern purchased the 88-acre former GM Grand Rapids Stamping Plant. The 
West Bloomfield, MI, firm in turn provided the property to the City of Wyoming for a token $1 as part of a public-
private partnership arrangement between the city and the developer. The existing 2.6-million-square-foot facility 
will be torn down, and the property will be marketed for redevelopment through The Right Place Program Inc., a 
non-profit economic development organization based in Grand Rapids. 

Follow Me on Twitter for Daily Watch List News 

Upcoming Corporate Downsizings & Facility Closures 
 

Company Address 
Closure 
or Layoff 

Leased 
or 
Owned 

No. 
Impacted 

Impact 
Date 

CoStar 
ID No. 

Boston Scientific 
Corp. 8600 N.W. 41st St., Miami, FL Unknown Owned 5 9/2/2011 

356622, 
7842566 

Tectrans 
3611 N.W. South River Drive, 
Miami, FL Unknown Leased 163 9/30/2011 370903 

TeleTech 
Transition Services 5520 Industrial Blvd., Milton, FL Unknown Leased 317 8/31/2011 5022939 

Kmart 2403 S.W. 27th Ave., Ocala, FL Closure Leased 62 10/9/2011 965175 

PAETEC 
2704 Alt 19 North, Palm Harbor, 
FL Unknown Leased 71 8/17/2011   

HP Enterprise 
Services 

2562 and 2671 Executive Circle, 
Tallahassee, FL Unknown Leased 102 8/19/2011 

771259, 
771254 

Klaussner Home 
Furnishings Highway 71, Milford, IA Closure Owned 105 8/20/2011   

Comcast Cable 5330 E. 65th St., Indianapolis, IN Layoff Owned 103 9/11/2011 6567372 

Nexergy, Inc. 
1909 Arlingate Lane, Columbus, 
OH Layoff Owned 120 9/4/2011 495343 

Gates, McDonald & 
Co./Nationwide 
Better Health 

6565-A Davis Industrial Pkwy.,, 
Solon, OH Closure Leased 68 8/29/2011 489938 

BI Products 
(Brooks 
Instruments) 915 Enterprise Blvd., Allen, TX Closure Leased 142 7/1/2011 409012 

Teleperformance 
USA 

1701 S. Closner Blvd., Suite A, 
Edinburg, TX Closure Leased 391 8/31/2011 1380324 

Northrop Grumman 
Technical Services 

U.S. Army Training Ranges, Fort 
Hood, TX Closure Leased 228 8/31/2011   

Cricket 
Communications 

6902 West Expressway 83, 
Harlingen, TX Closure Leased 116 8/19/2011   

Intertek Shared 
Services Center 

Two Riverway Drive, Suite 500, 
Houston, TX Layoff Leased 63 10/1/2011 234044 

American Press 
One American Place, 
Gordonsville, VA Closure Owned 123 8/31/2011   

Sta-Care 
811 Hamilton St.; 309 Gillette St., 
Portage; Parteeville, WI 

Potential 
Closures   72 8/11/2011   

Diversey 8311 16th St., Sturtevant, WI Closure Owned 57 9/17/2011 1500300 

KFC Operator Faces Upkeep Default on its Stores 
Morgan's Foods Inc., a Cleveland-based operator of 76 fast-food restaurants, has fallen out of compliance with 
some of the terms of its debt arrangements. 
 

http://twitter.com/mheschmeyer
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Morgan's Foods is required by its franchise agreements to bring its restaurants up to the required image of the 
franchisor periodically. This typically involves a new dining room décor and seating package and exterior 
changes and related items but can, in some cases, require the relocation of the restaurant. 
 
The company indicated in its quarterly report for the period ending May 22, that is was not in compliance the 
maintenance of individual restaurant fixed charge coverage ratios and, hence with its loans. 
 
Morgan's has engaged a financial advisor to renegotiate its existing financing arrangements and to raise 
replacement capital to fund its required "restaurant image enhancement obligations." 
 
In April, Morgan's began deferring the payment of principal and paying interest only on substantially all of its debt 
as part of a strategy to engage in the negotiation of recapitalization of its debt and in order to conserve operating 
cash while adjusting to the closure of twelve restaurants that month. 
 
KFC Corp. required the closing of the 12 KFC locations because they did not meet the franchisor's current 
image. KFC has agreed to forbear until Aug. 31, 2011, from terminating the franchise agreements on another 13 
operating restaurants on which it delivered a notice of default. 
 
Morgan's Foods is continuing with its plan to recapitalize its existing debt using a combination of new debt and 
sale/leaseback financing. 
 
If Morgan's does not comply with the covenants of its various debt agreements or is unsuccessful in a 
recapitalization, the lenders could call the debt due and the accelerate payments 
 
Morgan's Foods said it expects that it will be able to complete the financial restructuring successfully. 
 
"Nonetheless, given the level of the company's indebtedness and the cash requirements to fund image 
enhancement requirements under certain KFC restaurant franchise agreements, there can be no assurance that 
the company's lenders will consent to the restructuring, that the restructuring will be accomplished, or that other 
actions might not be taken by lenders that would impede the company's ability to satisfy its obligations," the 
company said. 
 
Morgan's Foods owns the land and building of eight closed KFC restaurants and the land and building adjacent 
to another of its restaurants, all of which are listed for sale. 
 
In May, the company completed the sale and leaseback of its KFC restaurant property in Ashtabula, OH. The 
proceeds of the sale were used to pay off the mortgage debt on the property as well as certain other debt in the 
same trust and will also be used to fund the image enhancement of the Ashtabula, Ohio restaurant as well as 
contribute to the image enhancement of other properties. 
 
It also completed the image enhancement of two of its KFC restaurant location, one in Ohio and the other in 
Pennsylvania. The Ohio restaurant was completed at a total cost of approximately $345,000 and the 
Pennsylvania restaurant at approximately $390,000. 

Follow Me on Twitter for Daily Watch List News 

http://twitter.com/mheschmeyer


 

THE WATCH LIST NEWSLETTER 18 

 

Loans and Properties Under Surveillance 

 

Watch List: Nonperforming Matured Balloon Retail Loans 
The following information for these lead listings was provided by Trepp LLC, an industry leader in providing 
surveillance data on loan and commercial real estate performance underlying the CMBS market. 

Property Address Current Bal. 
Maturity 
Date CMBS 

Special 
Servicer 

Silver City Galleria 
2 Galleria Mall Drive, 
Taunton, MA $126,811,096 7/15/2011 JPM 2005-LDP4 J.E. Robert Co. 

Valley View Center 
13331 Preston Road, Dallas, 
TX $125,000,000 7/15/2011 DM 2006-CD2 LNR Partners 

The Source 
1504 Old Country Road, 
Westbury, NY $124,000,000 7/17/2011 CMAT 1999-C1 LNR Partners 

Metrocenter Mall 

9617 Metro Pkwy. West / 
Interstate 17 & Peoria Ave., 
Phoenix, AZ $105,209,372 7/15/2011 MSC 2005-XLF 

Midland Loan 
Services 

Moreno Valley Mall 
22500 Town Circle, Moreno 
Valley, CA $85,321,139 7/10/2011 Citi 2007-C6 

CWCapital 
Asset 
Management 

Grand Traverse Mall 
3200 S. Airport Road West, 
Traverse City, MI $82,074,063 7/10/2011 GE  2005-C4 

Midland Loan 
Services 

Chico Mall 1950 E. 20th St., Chico, CA $50,825,471 7/15/2011 Citi 2005-C1 LNR Partners 

Northgate Mall 
5000 Hixson Pike, 
Chattanooga, TN $43,655,064 7/12/2011 ML-CFC 2006-4 LNR Partners 

mailto:sales@trepp.com
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Property Address Current Bal. 
Maturity 
Date CMBS 

Special 
Servicer 

Lakeview Square 
Mall 

5775 Beckley Road, Battle 
Creek, MI $40,405,545 7/10/2011 COMM 2006-C7 

CWCapital 
Asset 
Management 

Shoppingtown Mall 
3649 Erie Blvd. East, DeWitt, 
NY $38,908,313 7/15/2011 

LB-UBS 2001-
C3 LNR Partners 

Citadel Crossing 
501-975 Academy Blvd., 
Colorado Springs, CO $33,012,359 7/10/2011 GCC 2006-GG7 LNR Partners 

Northwest Plaza 
Shopping Center 

500-650 Northwest Plaza, St. 
Ann, MO $29,300,000 7/5/2011 GCC 2006-FL4 Wells Fargo 

Sonora Village 
Shopping Center 

15640 N. Pima Road, 
Scottsdale, AZ $26,536,781 8/10/2010 Struct 2001-CF1 

Berkadia 
Commercial 
Mortgage 

Southgate USA 
20990 Libby Road, Maple 
Heights, OH $20,678,895 7/15/2011 JPM 2001-A 

Berkadia 
Commercial 
Mortgage 

Colonial Mall Glynn 
Place 

100 Mall Blvd., Brunswick, 
GA $20,641,355 7/12/2011 ML-CFC 2006-1 

Midland Loan 
Services 

The Landings 
Shopping Center 

16701-16851 Torrence Ave., 
Lansing, IL $19,492,417 7/15/2011 FU 2000-C2 LNR Partners 

Deer Grove 
Shopping Center 

615 E. Dundee Road, 
Palatine, IL $18,269,606 7/12/2011 PNC 2001-C1 

Midland Loan 
Services 

Overland Crossing 
Shopping Center 

11900 Metcalf Ave., 
Overland Park, KS $16,933,276 7/12/2011 PNC 2001-C1 

Midland Loan 
Services 

Southfork Pointe 
Retail Center 

2970-2986 St. Rose Pkwy., 
Henderson, NV $16,000,000 7/10/2011 GE 2005-C1 LNR Partners 

White Lake 
Marketplace 

9078 Highland Road, White 
Lake Township, MI $15,323,569 7/12/2011 BofA 2001-3 

C-III Asset 
Management 

CoStar Launches UK CRE News Service 
CoStar Group has launched an online commercial property news service for the United Kingdom. The service 
will provide a variety and depth of coverage on a daily basis. 
 
More than anything, it will be looking to provide exclusive news and up-to-the minute analysis of the breaking 
stories. 
 
Thanks to CoStar’s various data and research services in the UK, we have access to a comprehensive database 
of information about commercial property and we will be mining this to provide authoritative and innovative copy. 
 
CoStar Analytics, its UK in-house research team, produces quarterly updates on the UK’s markets and those will 
be used to report on findings and projections for property fundamentals in the coming months. 
 
Paul Norman is the news editor for CoStar UK News and will be following the country's property markets. 
 
James Wallace is finance editor and will be following corporate financing. 
 
And multimedia editor Helen Roxburgh will be providing plenty of sound and vision to accompany its stories and 
features and will also be tracking the UK retail and residential sectors. 
 
Read about the launch here. 
 
Sign up for the news service here. 
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